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Sammanfattning 
I takt med att affärsklimatet förändras måste företag kontinuerligt utveckla sina erbjudanden 
för att upprätthålla sin konkurrenskraft (eg. Schumpeter, 1934; Ansoff, 1979; Porter, 1985; 
Trott, 2012). Globalisering, snabb teknikutveckling och föränderliga kundönskemål gör att 
pappersförpackningsindustrin behöver förbättra sin produktutveckling (Hansen & Niskanen, 
2007; Björkdahl & Börjesson, 2011). Det finns sparsamt med forskning om just 
pappersförpackningsföretagens produktutvecklingsprocesser (Ibid.), varför denna studie tittar 
på just detta för fyra av Nordens ledande företag.  
Denna studie har anammat modern litteraturs perspektiv där produktutveckling anses bestå av 
komplexa, icke-linjära processer som även bör hanteras och styras därefter (OECD & 
Eurostat, 2005; Burns, 2005; Smith et al., 2008; Goffin & Mitchell, 2010; Trott, 2012). 
Framför allt har Goffin & Mitchells (2010) modell Innovation Pentathlon Framework använts 
som utgångspunkt för att analysera företagens innovations processes. Denna modell delar upp 
innovationsprocessen i tre faser; idégenerering, prioriteringar and utveckling/förverkligande. 
Samtidigt menar modellen att dessa faser stöttas av företagets strategi samt underliggande 
organisationsstrukturer och resurser i form av individers kompetens.  
Personer på ledande position inom produktutveckling intervjuades i semi-strukturerade 
intervjuer. Materialet från intervjuerna analyserades och jämfördes sedan med Innovation 
Pentathlon Framework-modellen och annan litteratur inom ämnet. 
Studien visar på att de nordiska pappersförpackningsföretagen har flexibla och dynamiska 
produktutvecklingsprocesser. Alla intervjuade personer ansåg dessutom att flexibilitet är av 
stor vikt i utvecklingsprojekten. De fyra företagen har alla olika praxis för deras 
produktutveckling, men likväl har de liknande komponenter, exempelvis faserna 
idégenerering och prioritering av idéer och projekt. Alla företag underströk behovet av 
utveckling inom projektledning och kompetens för att hantera den komplexitet som 
produktutvecklingsprocessena innebär.  
Resultaten indikerar även att företagen skiljer sig i fråga om fokus för idégenerering och 
prioriteringar. Vissa företag är mer push-orienterade medan andra är mer pull-orienterade och 
detta speglar även till vilken utsträckning företagen involverar kunder i deras 
utvecklingsprocesser. De flesta företag skulle troligtvis ha nytta av en mer diversifierad 
idégenereringsprocess, att involvera delaktiga personer och kunder även i 
prioriteringsprocessen samt att fokusera mer på vilka värden de olika projekten kan generera. 
Det finns också en diskripans i företagens attityder mot externa aktörer. Vissa företag 
förespråkar öppen innovation och menar att detta förhållningssätt skapar möjligheter, även om 
metoden kräver insikt och kunskap om hur man ska utforma avtal och balansera värden etc. 
Samtidigt har andra aktörer blivit mer introverta, vilket kan komma att påverka hela industrin 
negativt. 
Vidare visar resultaten att alla företag integrerar sina affärsstrategier i 
produktutvecklingsprocesserna, fastän detta sker på olika sätt. Analyser tyder på att en 
naturligt integrerad strategi kan fungera underlättande för produktutveckling. För att undvika 
att projekt driver iväg kan dock kontroller behövas. Kontroller och strikta processer för att 
integrera strategin kan å andra sidan påverka innovationskraften och kreativiteten negativt. 
Företagen måste analysera hur deras förhållningssätt påverkar deras 
produktutvecklingsprocesser för att kunna balansera med kompletterande åtgärder. 
Slutligen konstaterar studien att det finns ett behov av mer kunskap om komplexiteten i att 
hantera produktutvecklingsprocesser. Studien identifierar ett antal områden som behöver 
förbättras och studeras närmare, exempelvis projektledning och hantering av personal, öppen 
innovation och involvering av kunder, flexibilitet versus effektivitet, samt flexibla kulturers 
förutsättningar. Vidare forskning behövs för att förstå vilka handgripliga komponenter 
företagens ledning bör adressera för att hantera dessa områden och förbättra sina 
produktutvecklingsprocesser.     
Nyckelord: produktutvecklingsprocesser, pappersförpackningar, komplexitet, flexibla och 
dynamiska processer, projektledning, organisationsstrukturer, samarbeten, strategi 
Abstract 
It is important for firms to continually develop their offerings as the business landscape 
develops in order to sustain their competitiveness (e.g. Schumpeter, 1934; Ansoff, 1979; 
Porter, 1985; Trott, 2012). In a context of globalization, rapid technology development and 
changing customer needs, the paper packaging industry is urged to enhance its product 
development activities (Hansen & Niskanen, 2007; Björkdahl & Börjesson, 2011). However, 
there is little research about paper packaging firms’ product development processes (ibid). 
Accordingly, this study assessed the product development processes of four Nordic paper 
packaging firms.  
This study took the contemporary theoretical perspective that product development is a 
complex, non-linear processes, which should be managed accordingly (OECD & Eurostat, 
2005; Burns, 2005; Smith et al., 2008; Goffin & Mitchell, 2010; Trott, 2012). In particular, 
Goffin and Mitchell’s (2010) Innovation Pentathlon Framework was selected as a model to 
assess the firms’ product development processes. This framework comprises an innovation 
process that has three phases; idea generation, prioritizations and implementation. This 
innovation process is supported by the firms’ strategy as well as underlying human resources 
and organizational structures.  
Executives responsible for product development were interviewed using semi-structured 
interviews. Interview results were then analysed and compared with the Innovation Pentathlon 
Framework and literature.  
Findings were that the Nordic paper packaging producing companies have flexible and 
dynamic product development processes. Moreover, all executives consider that flexibility in 
running product development projects is vital. The four firms have different product 
development praxis. Nonetheless, components such as idea generation and product 
development phases are similar. All firms recognised that there is a need for enhanced 
investments in competences, people processes and team management.  
A key distinguishing feature of product development praxis was that some firms have a push 
oriented idea generating and prioritization processes while others have pull oriented processes. 
Involvement of customers varies among the companies accordingly. The assessment was that 
most firms could benefit from having a more diverse idea generating process, involving 
employees and customers in the prioritization process as well as focusing more on the value 
proposition. 
The study showed a difference in attitudes towards external actors. Some advocate that open 
innovation can provide firms with opportunities, although it requires competence in how to 
establish agreements and balance values etc. However, the findings also indicate that other 
actors in the industry are becoming more introverted, which may negatively affect the 
development of the sector and firms within it. 
Findings showed that firms’ business strategies were integrated in the product development 
process, although this was performed differently. The assessment found that a naturally 
integrated strategy can act as a facilitator for the products development, although too lose 
structures might lead to project drift. On the other hand, too controlled and strict processes 
might hamper the innovativeness, even though it secures the project alignment. The 
companies need to examine the effects of their approaches.   
Finally the study highlights the need for more knowledge about the complexity of running 
product development processes in paper packaging firms. Several areas for improvement are 
identified in the study, such as people processes and management, open innovation and 
customer involvement, flexibility vs. efficiency and the nature of flexible cultures. Further 
research is needed to understand what explicit components the management needs to address 
to master these areas.   
Keywords: Product development processes, Paper packaging companies, Complexity, 
Flexible & dynamic processes,  Team management, Organizational structures, Networks and 
alliances,  Correlation to strategy   
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1 Introduction 
Global demand for packaging is growing steadily and paper is the major substrate. In 2010 the 
global paper packaging consumption1 had a value of approximately 245 USD billion and 
represented ~37 % of the global packaging market. The total market is predicted to have an 
annual growth rate of 3.3 % until 2016 and paper is expected to continue being a major grade 
(Pira International, 2011). Nonetheless, there are other packaging materials which are highly 
competitive; hence the paper packaging industry needs to be innovative in order to maintain 
its competitive advantage. 
 
Product development and innovations has been of interest for many economists and 
researchers for decades. Innovations are regarded as a crucial source for sustaining 
competitive advantage and economic growth (e.g. Schumpeter, 1934; Barney, 1991; Drucker, 
1998; Stendahl, 2009; Goffin & Mitchell 2010; Grant, 2010; Trott, 2012). In a McKinsey 
Global Survey 84% of the executives responding, from a full range of backgrounds and 
industries, stated innovation is extremely or very important to their companies’ growth 
strategy after the recession (Capozzi et al., 2010). 
   
Product development however is associated with substantial costs and risks. Thus, there is a 
need to consider the trade-off between how much a given product development is expected to 
contribute and the resources that will be used in each specific product development project 
(Tidd & Bessant, 2009; Trott, 2012). Such analysis ought to also consider what competences 
and resources the company possesses (Grant, 2010), what structures and functions need to be 
involved, and which management tools must be developed to operate such activities (Goffin & 
Mitchell, 2010). 
 
The contemporary literature has the perspective that product development processes are 
complex non-linear management processes which not only involves the R&D department, but 
several functions and actors within and outside the firm (OECD & Eurostat, 2005; Goffin & 
Mitchell, 2010; Trott, 2012). There are many guidelines of how companies should organize 
their product development processes; however there is no consensus of an ideal praxis (Tidd 
& Bessant, 2009; Goffin & Mitchell, 2010). In the end it all comes down to the company’s 
resources, context and dedicated people.  
 
The overall factors that influence innovation praxis are modelled in the Innovation Pentathlon 
Framework (Goffin & Mitchell, 2010). This framework models innovation as a process which 
has three phases; idea generation, prioritizations and implementation.  This innovation process 
is fundamentally dependent upon the organisational context, which mainly comprises the 
firms’ strategy as well as underlying human resources and organizational structures. 
Accordingly, the Innovation Pentathlon Framework models the innovation processes as 
resting upon and interacting with strategy, human resources and organisational structures. 
1.1 Literature study 
This study’s literature search indicates that here is a general lack of research about the product 
development processes in paper packaging companies. The limited work that is available 
reflects the consensus of the general literature, that product development is important. In 
particular, given current trends of globalization, rapid technology development and changing 
                                                 
1 Includes paper board and flexible paper packaging, but exclude mixed grades. Boards incl. folding cartons, 
liquid cartons, corrugated products & composite containers. Flexible paper incl. bags & sacks, wraps & pouches. 
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customer markets, it is advocated that there is a need for enhanced levels of innovation in the 
pulp and paper industry so that firms sustain their profitability and businesses (Hansen & 
Niskanen, 2007; Ottosson, 2008; Björkdahl & Börjesson, 2011). 
   
There are several studies on product development which focus the forest industries in general 
(e.g. Rametsteiner, 2005; Ottosson, 2008) and innovation in regards to environmental issues 
(e.g. Kivimaa, 2007; Karltorp & Sandén, 2011). These generally call for more in depth 
research projects to understand processes or other enablers for innovation to improve 
innovativeness and product development in specific sectors and companies. 
  
Stendahl (2009) discusses product innovation processes in the wood processing firms. His 
overall finding was that success in product development heavily depends on the organizational 
structure, systems and culture which coordinates and integrates the R&D activities rather than 
invested capital. 
 
Björkdahl and Börjesson (2011) have studied Nordic pulp and paper companies in regards to 
organizational climates and capabilities for innovation. Their findings highlight that: 
 
“a creative climate is only one of the prerequisites for innovation and that firms 
need to work with a number of different processes and structures in order to be 
successful.” (Björkdahl & Börjesson, 2011, pg. 498).  
 
Their study furthermore emphasise the lack of knowledge about innovation processes and a 
critical need for attention to concrete managerial aspects to improve innovation (Björkdahl & 
Börjesson, 2011). 
 
Accordingly, the literature review indicates a need for research that focuses on product 
development processes within paper packaging companies. How different elements affect 
these processes and explicit topics for the management to work with.   
1.2 Purpose and research questions 
The purpose of this study is to assess product development processes within the Nordic paper 
packaging industry to understand the nature of the processes and influencing factors as well as 
how these connect to business strategy and organizational structures.  
 
The main research questions are: 
 
1. What is the nature of the processes and how do they evolve? 
2. How are the processes managed? 
3. What is the design of the organizational structures and how do they influence? 
4. Are companies involved in alliances and/or are external actors involved?  
5. How is business strategy connected to product development?  
1.3 Delimitations 
This study focuses on paper packaging producing companies in the Nordic countries. Product 
development executives in four of the five top paper producing companies with headquarters 
in the Nordic countries have been interviewed and experts have been consulted. To ensure 
focus of the study, only processes of new product development has been assessed.  
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There is abundant research and material on innovations and product development and every 
author has his/her point of view. This study tries to be explorative and open-minded as the 
author is convinced product development processes are complex and non-linear processes 
which needs to be addressed accordingly. This perspective is highlighted by several 
researchers (OECD & Eurostat, 2005; Burns, 2005; Smith et al., 2008; Tidd & Bessant, 2009; 
Goffin & Mitchell, 2010; Trott, 2012) and illustrated in the theoretical framework  
1.4 Overview 
In section two a theoretical framework is presented to give the reader a background and 
knowledge in fundamental concepts which are important in regards to product development 
processes and issues addressed in this thesis.  
 
Section three describes the methods and materials for the research process. Ethical dilemmas, 
critique of the method and other issues which influence the study’s validity and reliability is 
also included. 
 
Results are presented and analysed in section four. Statements and conclusions from the 
interviews are connected with relevant theories and the section tries to illustrate how the paper 
packaging companies actually manage their product development processes etc. 
 
The final section, five, conclude the findings and discuss essential issues which the companies 
should consider in order to improve their product development processes. Topics for further 
research are also addressed and finally there are some concluding remarks.   
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2 Theoretical framework 
This section aims to describe the theoretical framework of the study. There is a vast amount of 
publications and research projects on product development processes and innovation. Of 
course all could not be included in a master thesis. Moreover, little is known in the specific 
application area of this thesis. Accordingly, the selection is based on fundamental concepts 
that are important in regards to innovation and product development processes in order to give 
the reader an academic background to issues addressed.  
2.1 Product development basics 
2.1.1 Why product development is important 
Product development and innovations have been topics of high interest among economists 
ever since Schumpeter emphasised the importance of new products as a driver for economic 
growth in the 1930’s (e.g. Schumpeter, 1934; Barney, 1991; Drucker, 1998; Stendahl, 2009; 
Goffin & Mitchell 2010; Grant, 2010; Trott, 2012). In a McKinsey Global Survey 84% of the 
executives responding, from a full range of backgrounds and industries, stated innovation is 
extremely or very important to their companies’ growth strategy after the recession (Capozzi 
et al., 2010). Today’s globalized markets, rapid development of technology and increasingly 
demanding customers are drivers for product development (Goffin & Mitchell, 2010) as the 
companies’ ability to adapt to changes in the business environment determines their success 
(e.g. Schumpeter 1934; Porter, 1985; Dawson, 2003; Burns, 2005; Smith et al., 2008; 
Andriopoulos & Dawson, 2009; Tidd & Bessant, 2009; Grant, 2010; Trott, 2012)  
2.1.2 Definitions and types of innovation 
There are many definitions of innovation, still all of them agree that it incorporates a change 
which is new (Schumpeter, 1934; OECD & Eurostat, 2005; Goffin & Mitchell, 2010; Trott, 
2012). The word innovation origins in the Latin noun innovates which means to renew. The 
concept of newness can also be discussed. The innovation guidelines from OECD & Eurostat 
(2005) define innovation as a change which is “new or significantly improved to the firm” 
(OECD & Eurostat, 2005, pg. 46). This is also the approach which is used in this study. The 
product or service must not be new to the world, although new to the firm. In this report 
product development and innovations are used synonymously. 
 
Innovations can be of several types. Trott (2012) separates between product, process, 
organisational, management, production, commercial/marketing and service innovation. 
There is not always a clear separation between the different kinds, however they do have 
different characteristics why it is important to recognize what type of innovation you are 
studying or working with (OECD & Eurostat, 2005; Goffin & Mitchell, 2010). To realize one 
innovation there might also be need for other types of innovations which often complicates the 
process. E.g. a new product might need a new process and new services as new distribution 
channels. The additional development processes might create further value to the firm, but 
also incorporates additional costs and problems which were not expected from the original 
idea (Goffin & Mitchell, 2010; Trott, 2012).  
2.2 Innovation as a complex management process 
Innovation and product development should be seen as a complex non-linear management 
process and not a single event. This process involves not only the R&D department, but 
several functions and actors within and outside the firm (OECD & Eurostat, 2005; Smith et 
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al., 2008; Tidd & Bessant, 2009; Goffin & Mitchell, 2010; Trott, 2012). Goffin and Mitchell 
(2010) states that:  
 
“Managing innovation is complex and so there are no ‘quick fixes’, ‘no universal 
solutions’. 4 The challenges of managing innovation are also compounded by the 
fact that many ideas that are effective in one organization cannot be easily 
transferred; it is not simply a case of adopting best practice, managers need to 
adapt ideas to the specific situation their company faces.” (Goffin & Mitchell, 
2010, pg. 1). 
 
Accordingly, an analysis of product development processes must be multifaceted and linked to 
a firm’s unique internal and external conditions and context. There is no right or wrong 
answers to how to succeed with product development or how to be an innovative company, 
yet there are factors which the managers should take into account and factors which normally 
tend to increase the probability of success. As Smith et al. (2008) claims, it is important to 
have a holistic view and be aware of the complexity of a range of influencing factors.   
2.2.1 A model of the product development process 
There are several models which illustrates the product development process. Goffin and 
Mitchell (2010) present a rather comprehensive example when looking at the challenges of 
managing innovation; the Innovation Pentathlon Framework, Figure 1. The framework 
illustrates a funnel of different phases of the innovation process which is supported by the 
company’s innovation strategy as well as underlying human resources, organisational 
structures and culture. The funnel consists of three phases; idea generation, prioritization and 
implementation. (Goffin & Mitchell, 2010).  
 
 
Figure 1. The Innovation Pentathlon Framework (Goffin & Mitchell, 2010). 
Idea generation is highly dependent on the company’s ability to generate and allow creativity 
throughout the organization. Ideally all functions should be involved as well as customers. It is 
important to encourage both individual and group creativity. At the same time, one should be 
aware of the fact that the number of ideas generated is not what determines the company’s 
innovativeness. The company should focus on generating ideas which create substantial value, 
although there is no simple solution to how this is done (Goffin & Mitchell, 2010).  
 
Selection, hence prioritization, of ideas generated are often a challenging part of the product 
development process. First managers must evaluate which ideas have the possibility to 
actually give a return on invested capital. Secondly, one needs to investigate how these ideas 
fit in the company’s overall product portfolio and other innovation projects running in order to 
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balance resources and make sure the ideas are align with the corporate strategy. Third, there is 
a need to maintain the involved people’s understanding and commitment, especially those 
engaged in neglected ideas, in order to keep getting reliable information, a creative 
environment and organisational learning (Goffin & Mitchell, 2010).  
 
The implementation phase involves prototyping, testing and finally commercialization. This is 
when the idea actually turns into an innovation and which is traditionally seen as the actual 
product development process. In this phase explicit project and team management is a key 
issue. The person or people in charge should create clear goals and action plans, manage 
resources and risks as well as coordinating cross-functional actors and teams. During this 
process it is very important to maintain awareness of customer requirements and connections 
to sale. A good manager should also facilitate learning to increase the innovation competence 
until next project. (Goffin & Mitchell, 2010). All those elements will be further developed 
later in this chapter. 
   
As a backbone for the innovative funnel there should be an innovative strategy which connects 
the product development with the business strategy. The innovative strategy aims to align the 
different product development phases as it enables for managers to communicate common 
goals for all actors and procedures involved. It is also important when ensuring the availability 
of the right internal resources and competences. Furthermore, the strategy determines whether 
any external resources or networks can be used in order to enhance the innovative process. 
(Goffin & Mitchell, 2010).  
 
In the end, all innovations and product development processes are products of people and 
organizational structures. Accordingly, motivated and competent employees together with 
efficient organisational structures are key factors for reaching success. In order to create an 
innovative culture there should be a continuous learning process and evaluation, an acceptance 
of risk and failure, cross-functional collaborations etc. (Goffin & Mitchell, 2010).  
 
This is only one model of many. Burns (2005) presents a totally different view, the complexity 
theory, which claims that innovation only can occur if the organization positions itself on the 
border to chaos with only a few “order-giving rules”. He further argues that change occurs as 
a result of interactions and randomness (Burns, 2005), which is completely different from 
Goffin & Mitchell’s (2010) argument about clear goals and strong management. Still, Burn’s 
(2005) reasoning partly aligns with Goffin & Mitchell (2010), as they claim that there is no 
universal best practice and that development processes depends on individuals. The “order-
giving rules” can also be resembled with what Goffin & Mitchell (2010) describes as the 
specific situation and context which the company must adapt to with regards to its resources 
and structure. Again, the fact that there are so many different theories which sometimes are 
completely different and sometimes do resembles, urges for a wide perspective and openness 
when studying product development and innovations as there is “no correct answer”.  
2.3 Management, culture & roles 
Several studies have acknowledged that product development highly depends on the people 
involved (Andersson & Rollenhagen, 2003; OECD & Eurostat, 2005; Smith et al., 2008; 
Goffin & Mitchell, 2010; Lindgren, 2012; Trott, 2012). Individuals are the creators of new 
ideas (Smith et al., 2008). Individuals are managers which lead the processes (Goffin & 
Mitchell, 2010). Individuals are the power behind meaningful and focused change (Drucker, 
1998). All those peoples’ competences and capabilities determine the company’s ability to 
success (Andersson & Rollenhagen, 2003; OECD & Eurostat, 2005; Smith et al., 2008; Goffin 
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& Mitchell, 2010; Lindgren, 2012; Trott, 2012). To improve each individual’s capacity 
leadership, training and cross-functional collaborations are important (Goffin & Mitchell, 
2010). “In reality taking any good idea forward relies on all sorts of inputs from different 
people and perspectives” (Tidd & Bessant, 2009, pg. 281). 
2.4 Organisational structures and characteristics 
Organisational structures and characteristics have impact on product development processes in 
many different ways (van der Panne et al., 2003; OECD & Eurostat, 2005; Smith et al. 2008; 
Goffin & Mitchel, 2010; Trott, 2012). Trott (2012) mentions four structures explicitly; 
formalisation; formalized procedures are threats to creativity, but also a necessity for 
efficiency, complexity; a large number of professional groups and functions increase the 
company’s competence, but aggravate management and coordination, centralisation; 
decentralized organisations tend to be more responsive, but might lack in decision-making and 
coordination, organisational size; size impacts both resources, costs and quality which all 
affects what the company can achieve. Goffin and Mitchell (2010) stress market-orientation, 
frequent reorganizations, autonomous teams and “innovation managers” as organizational 
structures which promotes innovation.  
 
Trott (2012) also summarizes twelve organizational characteristics which facilitate the 
innovation process. Commitment to long-term growth, willingness to invest in development 
projects, awareness and acceptance of risk, and strategy towards innovation, are elements 
which executives mainly are involved in. Receptivity to adopt new technologies, space for 
creativity, cross-functional cooperation and coordination, organisational heritage and 
innovation experience are five other elements which are results of long-term management. 
The organisations ability of managing projects and the market orientation, i.e. awareness of 
changes in competition and customer requirement, are not to be forgotten. (Trott, 2012). 
 
These are only a few examples of numerous characteristics and structures. How the different 
structures and characteristics affect the product development process depend on the 
company’s context and environment (OECD & Eurostat, 2005). There is no right or wrong 
answer of how a company shall be organized, however the awareness of different 
characteristics and their impact enables managers to focus on the right issues to create an 
innovative culture and success (Goffin & Mitchell, 2010).  
2.5 Networks & external resources 
More and more companies experience the benefits of alliances and networks in regards to 
product development. By joining resources, competences and technologies companies can 
complement each other and enhance competitive advantage in an environment which becomes 
increasingly complex. (Brandenburger & Nalebuff, 1996; Tidd & Bessant, 2009; Goffin & 
Mitchell, 2010; Remneland, 2010; Trott, 2012). Examples of alliances are innovation 
networks, industry clusters, R&D consortium, collaborations, joint ventures, outsourcing, 
supplier relations and licensing (Trott, 2012). Reasons to collaborate might be to reduce risk, 
costs, time to market or to promote shared learning (Tidd & Bessant, 2009). There are also 
proponents for Open innovation, were information flows liberally in and out of the company 
(Goffin  & Mitcehll, 2010; Remneland, 2010) 
 
Involvement of customers in the development processes can also be regarded as an alliance 
which is beneficial for the company. In the end, it is the revenues from customers buying 
products which will finance the product development process, why the new products must be 
anchored in customer needs and requirements (Neale & Corkindale, 1998; Business Decision, 
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2003; Matthing et al., 2004; Midgley, 2009; Goffin & Mitchell, 2010; Trott, 2012). Involving 
customers also aligns with supply chain theories which argue that additional values can be 
created if all actors along the supply chain are involved in the product development process 
(Chopra & Meindl, 2013).  
 
On the other hand, there are studies arguing alliances are connected with substantial risks and 
that many do not reach their goals (Tidd & Bessant, 2009). Complementary skills and 
capabilities are preferable when learning is the major goal, although it is also important to 
balance strengths. “The more equal the partners, the more likely an alliance will be 
successful” (Tidd & Bessant, 2009, pg. 496). Furthermore, the design of the collaboration is 
important, hence to set clear agreements and goals, mutual expectations, flexibility to evolve, 
routines for problem solving and communication.  
 
“Whilst the failure of an alliance is most likely to be the result of strategic 
divergence, the success of an alliance depends to a large extent on what can be 
described as operational and people-related factors.” (Tidd & Bessant, 2009). 
2.6 Strategy & product development 
A firm’s strategy can be seen as the formal plan of handling changes in the business 
environment with existing resources to create competitive advantage. (e.g. Porter, 1985; 
Hamel and Prahalad 1989, Barney 1991, Leavy 1996, Drucker 1998, Mintzberg et al. 1998, 
Ghemawat et al. 2000, Prahalad and Ramaswamy 2000, Meyer and De Wit 2004). Innovation 
and product development is one way to differentiate and create competitive advantage (e.g. 
Schumpeter 1934; Porter, 1985; Dawson, 2003; Burns, 2005; Smith et al., 2008; Andriopoulos 
& Dawson, 2009; Tidd & Bessant, 2009; Grant, 2010; Pätäri et al., 2011; Jobber & Fahy, 
2012; Trott, 2012). However, one should not simply innovate randomly as a response to what 
competitors do or technological trends etc. To be successful in product development the 
company needs to understand the competitive landscape, their own technical competence, how 
a new product can complement the existing portfolio and what the company want to 
accomplish. To manage this, a strategic framework connected to the business strategy is 
needed to make relevant trade-offs and utilize resources efficiently (Tidd & Bessant, 2009).  
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3 Methods and materials 
This section aims to describe the scope of the study, how it was performed and other 
information which might be important to understand the context of the research.  
3.1 The research process 
The research process was divided into 4 major phases:  
1. Setting the Scope, formulation of interview questions and delimitations 
2. Population and actor selection  
3. Data collection 
4. Data analysis 
These phases are described below.  
3.1.1 Scope, formulation of questions and delimitations 
This master thesis started with a sincere interest in and curiosity about product development 
and the packaging industry. How to make the business case happen? Matti Stendahl’s (2009) 
PhD study on product development among the Swedish sawmill industries inspired a similar 
study focused on the paper packaging industries and acted as starting-blocks. Stendahl’s 
questionnaire were further supplemented and transformed to focus more on the processes of 
product development and the connection to business strategy. Experts were consulted and 
product development literature reviewed to further structure the questions. Finally an 
interview guide was formed, which can be seen in Appendix 1.  
 
Innovations and R&D can be defined as a very wide sector and there are many types of 
innovations; e.g. product, process, organisational, management, marketing and service 
innovation (Trott, 2012). As this thesis was to focus development projects which aim to 
improve the business offer, hence the customer satisfaction directly, mainly new products and 
services were focus and cost cutting or management improving projects etc. were neglected.  
 
From 102 articles on innovation Smith et al. (2008) identified 9 factors and 31 sub-factors 
driving an organisation’s ability to manage innovation. The 9 driving factors were technology, 
innovation process, corporate strategy, organisational structure, organisational culture, 
employees, resources, knowledge management, management style and leadership (Smith et 
al., 2008). Smith et al. (2010) argue for the importance of a holistic view of all those factors, 
however to limit this master thesis the innovation process was focused. Attention was still 
paid to the other factors as they were regarded to be important in the context.  
 
Product development consists of complex and dynamic processes which need to be managed 
accordingly (Hansen & Birkenshaw, 2007; Burns, 2005; Goffin & Mitchell, 2010), hence the 
aim of this study was to be open-minded and inquisitive about different perspectives.  
 
In order to still structure the analysis and limit the disertation, Goffin & Mitchell’s (2010) 
process model, the Innovation Pentathlon Framework, was used as framework. Accordingly, 
emphasis was placed on how new product or service ideas are generated, selected, developed 
and brought to market. How these processes are affected by organizational structures and 
human resources as well as the correlation to business strategy.  
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3.1.2 Population and actor selection 
The first step when selecting the companies to interview was to set the scene. From a list of all 
paper packaging producing mills in the Nordic countries, the companies with headquarters in 
those countries were chosen. The reason for this was the presumption that product 
development and strategic decisions mostly occur close to top management. Furthermore one 
can argue the Nordic countries have a somewhat homogenous attitude of business culture and 
innovation.  
 
Secondly, larger companies with a production of more than 300 000 ton packaging paper per 
year and a diverse product portfolio were selected. This was based on the assumption that 
somewhat larger companies have a higher probability of having active and continuous product 
development processes.    
 
The above procedure narrowed down the list of companies from 17 to 5. The list was given to 
the examiner and opponent, although it is not published due to confidentiality. 
 
The companies designated were contacted and one or two persons with insights in product 
development, all executives, were recommended. Only one company refused to participate in 
the study or any interview. 
3.1.3 The data collection process - the interviews 
The interviews were conducted as semi-structured, one-to-one interviews according to 
Denscombe’s (2010) interview guide for small scale social research projects. Semi-structured 
interviews are structured with a clear list of issues to be addressed and questions to be 
answered. At the same time, the interviewer is still flexible in order to let the interviewee 
develop interesting topics more widely. Accordingly, answers might be open-ended, although 
still focused on a specific topic and influenced towards a certain direction (Denscombe, 2010). 
This technique was chosen as the interviews aimed to be explorative to map the different 
companies’ praxis and processes. One-to-one interviews were appropriate as it was assumed 
interviewees would find it easier to find time for an interview on their own rather than making 
a whole group of people gather at one point. 
 
The interviews were recorded. As Saunders et al. (2009) state, this enables the interviewer to 
listen attentively and participate in the interview more freely instead of spending time on 
writing down all the answers. This also facilitates for the interviewer to form follow-up 
questions in order to make the interviewee to develop interesting topics further.   
 
Before each interview some basic questions were send to the interviewee. This was mainly 
done to secure an open communication and to increase the legitimacy. Those questions are 
found in Appendix 2.   
3.1.4 The data analysis process 
The notes and recordings from the interviews were transcribed, compiled and structured into 
statements regarding the specific companies’ product development processes and the situation 
for the paper packing industry in general. The statements were then connected to different 
theories and the research questions, which can be seen in Appendix 3. Finally the material 
were analysed and compared with literature to form conclusions answering the research 
questions to fulfil the purpose. 
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3.2 Validity, reliability & critique  
Researcher should show that information is captured with validity and assessed with reliability 
(Denscombe, 2007; Silverman, 2010). 
 
To make sure the interviewees described the actual processes and not reported the corporate 
guidelines shortly, the interviews were rather informal and performed as conversational 
dialogs. One can argue the information would have been more streamlined if a more formal 
questionnaire was followed. However, unique statements and perspectives would not have 
been expressed with such method. The informal interviews better align with the study’s 
explorative approach which regards product development as complex and dynamic processes.  
 
One might also challenge the selection of people interviewed. The interviewees were 
executives recommended by different contacts. There might be others which had better 
insights or other opinions of how the product development processes actually are organized. It 
would also have been interesting to get the perspectives from someone working in the product 
development projects. In regards to time and scope limits this was not possible. However the 
executives interviewed were responsible for the product development in each company and 
work daily with those processes, why one can assume they have good insights.  
 
To ensure the validity of the data analysis and reporting, recorders were used to accurately 
capture the interviewees’ statements and the same comparative method was used to sort and 
interpret data from all interviews. This method might have been rigid and time consuming, 
however it enabled a structured handling of information. To further improve the reliability, 
quotes from the interviews have been included in the dissertation to let the reader see the 
original material without interference from the author. 
3.3 Ethics and legitimacy  
Product development and innovations are often sensitive corporate information. Activities at 
the R&D functions are often confidential information and not shared in public for competitive 
reasons. This was one of several reasons why product development processes were focused 
instead of specific products, technologies or services, as this type of information normally are 
not classified to the same extent. Still, the area is sensitive why one should be aware that the 
information which actually has been shared might be limited.  
 
As far as possible the author has tried to decode the statements and report a generic picture of 
the industry to respect the confidentiality. Some information regarding the actual product 
development projects, organizational structures and commercialization has been excluded as 
this information were too sensitive or made it easy to identify specific players. To ensure the 
confidentiality in respect of the companies’ integrity, all companies involved also had the 
opportunity to review the report before publishing.  
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4 Results and analysis 
This section aims to give an overview of the Nordic paper packaging producing companies’ 
product development processes based on the interviewees’ answers and reasoning. The 
interviews are further connected with relevant theories on the subject to make deeper analysis 
of the dilemmas the product development processes encounter.  
4.1 Complex processes 
None of the companies interviewed have a strict action plan for their product development 
processes. “It all depends on the project” was a common answer. Mostly the product 
development consists of projects with dynamic processes which are unique for the project 
size, type and characteristics. “The development projects are normally dynamic and cross-
functional.” (Interviewee, Annon). One interviewee stated: “We do have action plans and 
guidelines for the product development, although those are seen as support rather than rules 
and are not strictly followed.” (Interviewee, Annon). Another person said: “Earlier we 
followed stage-gate models as many other companies, but we have abandoned this approach” 
(Interviewee, Annon). At the same time, all companies stated their projects “naturally follow 
major stages”. Those stages include idea generation, prioritizations, development of the idea 
and testing, launching and commercialisation. How these stages are performed was not 
examined in detail. Some of the interviewees stated their company needed to improve their 
product development processes to be more efficient and organized. Others argued that the 
unstructured processes enhance creativity and flexibility which was seen as important in the 
dynamic environment on a globalized market.  
 
A range of solutions to handle the projects were presented in the interviews and this can be 
seen as an argument for the statement: there is “no universal solution” or “best practice” for 
handling product development (Goffin & Mitchell, 2010, pg.1). However, all companies 
interviewed share the approach that product development processes need to be adapted to the 
actual project, hence to be flexible and dynamic. One interviewee explicitly said “We are to 
develop our processes to be more agile.” (Interviewee, Annon). This approach corresponds 
with Burns’ (2005) complexity theory in which chaos with some order-giving rules is 
regarded as the ultimate state for innovation. The chaos is resembled by the dynamic and 
flexible project processes. The order-giving rules might be the “natural stages” or supportive 
guidelines. Strategy, corporate values and praxis are possible order-giving rules as well, and 
this is discussed later. In other words, the paper packaging companies do have a mutual way 
of attacking product development issues, even though this is not seen when applying the 
traditional theories of innovation and product development.  
4.1.1 Idea generation 
In regards to idea generation all interviewees claimed ideas can origin from anywhere in the 
organisation, nevertheless the answers to how this is performed differed. One company has an 
internet tool in which ideas can be registered. Another company are to implement such a tool 
to make sure anyone in the company could voice their ideas. “We are to create a system in 
which everyone can suggest any idea for product development. Everything from technology 
push to market pull. This is to encourage creativity and enable spreading of ideas.” 
(Interviewee, Annon). The company with the existing internet tool also argued they have an 
open culture which encouraged employees to speak directly to the executives why the tool is 
not really needed. However, the most common argument was that the ideas can come from 
anywhere in the organisation as the formal idea generating teams or functions are cross-
functional. At least the production and the sales function are included in those teams. In many 
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cases ideas are also generated in the sales function from market analyses or in direct contact 
with customers.  
 
In the more formal cross-functional idea generating teams the processes differ significantly, 
especially in regards to governance and customer orientation. One company stated they have a 
very strict and structured process for idea generation. Others were rather unclear and said “it 
depends on the idea”. Some even claimed they need to structure their idea generation process. 
One company presented a decentralized and informal process and argued this is a better 
approach to create creativity and success. All appear to use both market analyses and direct 
customer relations as tools for idea generation, although some companies rely heavily on 
market analyses while others emphasize close relationships and collaborations with customers. 
There is no clear correlation between governance and customer orientation, however the 
company which control the product development process the most rely heavily on market 
analyses and the company with the least structured processes are very closely related to 
customers in their idea generation process.  
 
During the idea generation a company needs to have several channels to detect signals in the 
environment which implies potential opportunities or need of change (Tidd & Bessant, 2009). 
Goffin & Mitchell (2010) further emphasise the importance of cross-functional teams, 
involvement of customers as well as individual and group creativity. Most of the companies 
interviewed seem to have these components to some extent and use several tactics to identify 
ideas for product development. However, some of the companies appear to be too narrow in 
their idea generation as they only rely on market analyses. This praxis might be a result of too 
controlled processes, which Bolman and Deal (2005) argues limit the organizational 
creativity. On the other hand, it might just be a result of organizational heritage such as push 
or pull approaches, which are discussed later in the next section. 
4.1.2 Prioritization 
The answers to how the companies prioritize among the ideas varied as well. One company 
strongly focuses on strategic alignment when they select among ideas. “In the first check-up 
when prioritizing among ideas we make sure the idea is aligned with the business strategy and 
the firm's policy in regards to sustainability etc. Secondly, the idea is scrutinized in a 
conceptualization phase to decide whether it is interesting enough to run as a project.” 
(Interviewee, Annon). Some other companies argued their strategy is so well integrated in the 
company’s procedures this is not an issue when prioritizing. Instead they underlined the 
importance of focusing value creation and stated they refuse to start any project if the idea 
does not include a strong business case. “All projects must have a business case which 
indicates the value of the final product.” (Interviewee, Annon). One company described how 
the selection of projects to run is done already in the idea generating market analysis directly. 
Accordingly their prioritization process is mainly a question of managing present resources 
and analysing which project could actually fit in the existing production smoothly. 
 
Strategic alignment, evaluation of return on capital as well as assurance of commitment and 
understanding among the employees are highlighted as important factors in the prioritization 
process by Goffin & Mitchell (2010). Strategic alignment seems to be incorporated by all of 
the companies, even though this is performed differently. Return on capital on the other hand, 
is only focused by a few. Finally, none highlighted the importance of involving employees in 
the process to maintain commitment, creativity and an open culture in which information is 
shared.  
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From the companies’ descriptions of the first two phases of the product development process 
(from idea generation to the start-up of a specific project) one can distinguish between two 
approaches which strongly influence their procedures; push and pull. Even though the paper 
industry has been push-oriented traditionally, indeed the companies interviewed are of the 
whole range from push to pull oriented. These approaches affect their product development 
processes (Tidd & Bessant, 2009). Companies which are push-oriented generate their ideas in 
formal market and customer segment analyses. The ideas are then adapted to fit the production 
and there are a prioritization process based on the market analyses to balance available 
resources. The final product are finally pushed out on the market e.g. via marketing 
promotions or “education” of customers. The pull-oriented companies generated ideas in 
cooperation or close relation to customers. The ideas were then aligned with the company’s 
strategy and prioritizations were based on the business value the project could create. Figure 2 
illustrates the different praxis linked to the dominating approaches.  
 
 
Figure 2. Different focuses in the idea generating and prioritization processes correlated to push and pull 
approaches. 
To develop and improve the product development processes, one needs to take these 
approaches and the organizational context into account and make adjustments based on the 
total structure. At the same time, interactions and communication across functions and phases 
should be included. As Trott (2012) argues; innovation needs input from both technology push 
and market pull. Both idea generation, research and development, manufacturing, marketing 
and commercialisation needs to be connected and share information as well as knowledge 
openly to succeed with product development (Trott, 2012).    
4.1.3 Implementation & evaluation 
During the implementation phase, the actual product development project which involves 
prototyping, testing and finally commercialization, many of the companies have different 
approaches in regards to control and management. Some have almost autonomous teams and 
some have regular reviews. “The projects are always monitored and reviewed during the 
process in order to evaluate how the projects proceed, to make sure we are on the right track 
and revaluate if the circumstances have changed.” (Interviewee, Annon). “In the beginning 
there is a close cooperation between the creators of the business case and the project plan, 
but subsequently the project is run by itself.” (Interviewee, Annon). Another company stated 
they had guidelines for how the project should be run, but did not tell about any control during 
the process. 
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Trott (2012) argues that the development projects need to be well planned, managed and 
controlled regardless of what organizational structure is adopted. Bolman & Deal (2005) 
further discuss the dilemma of finding a balance between too controlled versus too licentious 
structures and too dependent versus too independent teams. The paper packaging companies 
seems to have different attitudes to what is the best praxis for their company, however many 
do let their projects run relatively independently when the actual project is defined. This might 
be a result of organizational heritage as well as just unconscious behaviours. Again, the 
companies needs to continuously assess their praxis to make sure the product development 
processes run efficiently and aligned with the company’s overall goals. Simultaneously, they 
need to maintain creativity and individuals’ dedication.  
 
Evaluation is a key component for organizational learning and change (Senge et al., 1999; 
Goffin & Mitchell, 2010; Trott, 2012; Wheelan, 2013) and this was also stated by most of the 
interviewees. “Each project is evaluated afterwards and the final outcome is followed at 
customers to see how well the new product or solution is doing. This also helps us to learn for 
coming projects.” (Interviewee, Annon). Several companies were even evaluating their new 
products at the customers and one company had a CRM tool in which the customers regularly 
examined the company’s performance. However, almost all of the companies interviewed are 
missing evaluation of the project team and team management. As the output of the product 
development projects strongly depends on the role of the individual as well as group dynamics 
(Andersson & Rollenhagen, 2003; OECD & Eurostat, 2005; Smith et al., 2008; Goffin & 
Mitchell, 2010; Lindgren, 2012; Trott, 2012) and the companies also recalled this fact, it is 
remarkable that this is totally neglected or forgotten in the evaluations.   
4.2 Team management, roles & responsibilities 
The success of product development highly depends on the people involved (Andersson & 
Rollenhagen, 2003; OECD & Eurostat, 2005; Smith et al., 2008; Tidd & Bessant, 2009; 
Goffin & Mitchell, 2010; Lindgren, 2012; Trott, 2012). This was also recalled by many of the 
interviewees. The companies stated they are recruiting their project teams within the 
companies based on competence and availability. Some companies said they occasionally 
insource external competence if there are some specific area which they do not master, 
however this is rather unusual. None have fixed development teams. One company stated their 
teams are dynamic and change during the processes depending on what is needed in the 
project at a specific time.  
 
Team management, clear goals, roles and responsibilities as well as communication and 
mutual expectations on all levels are seen as important elements to make the teams efficient 
and create value according to the interviews. Those factors are highlighted as important 
management issues by the literature as well (Tidd & Bessant, 2009; Goffin & Mitchell, 2010; 
Trott, 2012; Wheelan, 2013). At the same time, this was an area in which almost every 
company said they did not master and needed to improve. “We need to develop better 
guidelines to have clear roles and responsibilities. Especially the team management role 
needs to be developed and there is a need for education of potential and existing leaders.” 
(Interviewee, Annon). Some stated they already had special education programs for the project 
managers, although they still needed to improve their routines to enhance personal skills. 
 
To seize the individual capabilities and create the above mentioned factors, good management 
and leadership is needed (Trott, 2012; Wheelan, 2013). One interviewee even stated: “Project 
management is as important for the outcome as the actual content or product in the project.”. 
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However, all companies admitted they need to improve their team management and 
leadership. At least they are aware of this problem, but indeed it is interesting that they all 
need to improve in this area. One can question if this factor is neglected or discouraged by the 
top management somehow? Or do they not have the capabilities to improve in this area?  
 
Some argued that the lack of team management is due to the fact that many employees are 
engineers or researchers which often are very technology focused and do not have team 
management skills. “Many employees are engineers who focus processes and do not have the 
collaborative skills needed in teamwork.” (Interviewee, Annon). “Many employees are coming 
from a research career where you are a specialist with technical focus and not used to 
collaborate with other units. However, to develop new products one needs to have a broader 
and more complex approach as well as coordinating skills. We need to be better in this area.” 
(Interviewee, Annon). Several companies are sending their team managers to leadership 
courses etc., but they still believed they need to improve their routines to handle the project 
teams or enhance the teams’ internal efficiency and success.  
 
There are many factors to take into account in product development processes (Smith et al., 
2008) and team management and leadership can of course always be improved (Wheelan, 
2013). Probably the interviewees are aware of this fact which also influences their answers. 
However, team management seems to be an area with large possibilities of improvements for 
the paper packaging producers’ development processes. 
4.3 Organizational structure  
All companies interviewed have product development functions connected to their packaging 
production, although the constellations are slightly different. Most of the functions are linked 
to the business areas or the production sites. In some of the companies the business areas have 
their own product development functions which are rather independent. Some companies have 
an extra central R&D function. All companies have a separate unit for new business 
development, hence products or businesses which do not fit into the existing business areas.  
 
The fact that the development functions operate closely to the business areas or operating units 
enables the product development to have insights in both production and technical issues. At 
the same time they are rather spread in the case the company is somewhat larger. 
Decentralized organisations are often more responsive and a large number of professional 
groups and functions increase the company’s competence, nevertheless both those structures 
might also aggravate decision making, control and coordination (Bolman & Deal, 2005; Trott, 
2012). Accordingly, the larger paper packaging companies need a strong, clear and active 
management to manage all functions and make sure they do not become too autonomous.   
 
Furthermore, there is a discrepancy in what assignments and sections the functions actually 
include. Some have the total control of everything which can be connected to development; 
e.g. new business development, product development, product enhancements and quality 
controls as well as all the phases of product development excluding the actual market launch 
and commercialisation. “Everything from long-term innovation projects to short term quality 
improvements is included in the development function.” (Interviewee, Annon). Several 
companies have delegated smaller quality improvements and quality controls from the 
development function to the business areas or production units. “The focus of the product 
development function is to develop new products and solutions according to market changes 
at the same pace as old products are phased out. We have tried to exclude all other 
assignments which do not belong to such projects for this function.” (Interviewee, Annon). In 
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some companies the product development function is running all the product development 
projects internally. In others the function is flexible and acts both as project owner, resource 
manager and support to other projects in the organization. In regards to sale and marketing, 
some have independent cross-functional idea generating teams connected to sale and some let 
the sale function handle everything regarding market launch and commercialisation 
themselves. 
 
Almost all companies said they just had or were about to reorganize the organizational 
structure for product development. For some companies the structure is not really set yet. One 
interviewee emphasized that development is a continuous process of change and streamlining, 
and this also includes the organizational structure.   
 
The organizational structures for product development in the paper packaging companies 
seem to be influenced by the companies’ size, innovative culture and connection to customers. 
Sometimes the structure is a bit diffuse and it is rather unclear who is responsible for what. 
However, there is a trend where small projects are executed closer to the production and larger 
and more complex projects are run on a more central basis. This might be obvious or 
expected, nonetheless an important fact to take into account as it strongly affects the product 
development processes (van der Panne et al., 2003; OECD & Eurostat, 2005; Smith et al. 
2008; Goffin & Mitchel, 2010; Trott, 2012). How to create a structure which is effective and 
decentralized even though the company is large? How to manage autonomous teams which 
still needs to have the same market orientation and processes which can fit other teams in the 
organization? How to encourage formalized procedures and still maintain creativity when the 
company is reorganizing frequently? Those are only a few of a large amount of questions 
which the companies have to deal with. As Goffin & Mitchell (2010) state, for a company to 
reach success in their product development processes it is important to be aware of the 
different characteristics and their impact. Furthermore, this needs to be connected to the 
company’s environment and context (OECD & Eurostat, 2005). These are topics for further 
research.  
4.4 External actors, alliances and networks 
4.4.1 Involvement of customer 
All the interviewees emphasised the importance of customer orientation, however there is a 
difference in involvement of customers in the actual process. One company only include their 
large and long-term customers with special requirements. “Customers are normally not 
involved in the process, but we do collaborate with some large, loyal and long-term customers 
with special requirements.” (Interviewee, Annon). Another company stated all their 
development projects are run in close collaboration with both customers and brand owners 
further down the value chain. “Strong relationships to customers and brand owners are a 
tradition in our company.” (Interviewee, Annon) Only smaller product enhancement projects 
which aim to benefit all customers are run isolated by the company itself. Two other 
companies stated they have the whole range of project from no customer interaction to close 
collaborations depending on the project type.  
 
The involvement of customers in the product development is seen as important by many 
researchers, as it is regarded as the ideal method for ensuring the attractiveness of the final 
product (Neale & Corkindale, 1998; Business Decision, 2003; Matthing et al., 2004; Midgley, 
2009; Goffin & Mitchell, 2010; Trott, 2012) and some even suggest customers shall innovate 
for the company (von Hippel, 2005). Some of the companies seem to believe this is not 
necessary.  
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The level of customer integration correlates with the companies’ push- and pull-approaches. 
The companies which are more pull-oriented have several projects in which customers are 
involved and the more push-oriented mostly exclude the customers in the projects. The paper 
industry has long been accused for being push oriented and many companies have changed the 
last years. This might be a reason to why there is such a wide range of approaches as the 
companies tries to find their own strategy and differentiate to create competitive advantage. At 
the same time the wide range of solutions might also indicate different kinds of customers. As 
all companies stated they rely on long-term customer relations, those relations have probably 
influenced the direction of development. Some customers might not have the interest to 
involve in development processes. Others might be strongly dependent on those collaborative 
development projects. In the end it all comes down to how a specific company can create 
competitive advantage from the existing resources, competences, relations and context. What 
actually creates value should be analysed regularly. 
4.4.2 Other external actors 
There is also a discrepancy in how willing the companies are to involve other external actors 
such as universities, institutions, innovation clusters or competitors. One company strongly 
emphasized open innovation as the superior method for creating value, but highlighted the 
need of defined and fair agreements. “We do not want to lock ourselves to one partner. We 
believe we can create values by alliances with a multitude of actors. […] To work with open 
innovation, one must understand how to establish constructive collaborations where all actors 
get a fair deal, i.e. that all benefit from the constellation and that the values created are 
distributed relatively to what each actor has invested.” (Interviewee, Annon). Another 
company had a completely opposite approach. “We have abandoned clusters and alliances to 
some extent as we are more sceptical towards such collaborations nowadays. […] We only 
participate in generic research projects which normally focus on new technical solutions. 
Those alliances are ended before the project gets product specific or implies any risk of 
reaching competitive issues. (Interviewee, Annon). The interviewee argued the paper industry 
had become more introvert as the competition has tightened and were critical to whether 
research collaborations really could add any value. Another interviewee also affirmed this 
picture of the paper industry becoming more protective of their ideas, although his company 
did not agree on this being necessary. Other interviewees were more neutral in their approach 
towards alliances and innovation networks.  
 
Open innovation and alliances are regarded as preferable by many researchers as joint efforts 
can create large values with limited resources (Brandenburger & Nalebuff, 1996; Tidd & 
Bessant, 2009; Remneland, 2010; Trott, 2010) Brandenburger and Nalebuff (1996) early 
discussed the benefits with co-opetition; which means that companies can create a win-win 
situation when cooperating and competing simultaneously. With this background one can ask: 
Why have some of the paper packaging producers become more reluctant to participate in 
alliances and networks?  
 
There are other studies arguing alliances are connected with substantial risks and that many do 
not reach their goals (Tidd & Bessant, 2009). The more introvert companies appears to share 
this opinion. One interviewee in favour of open innovation discussed the importance of clear 
agreements in order to make all actors benefit from the results relatively to what they have 
invested. Maybe some of the companies reluctant towards alliances had not experienced such 
equality in their projects. 
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Complementary skills and capabilities are preferable when learning is the major goal, 
although it is also important to balance strengths. “The more equal the partners, the more 
likely an alliance will be successful” (Tidd & Bessant, 2009, pg. 496). Furthermore, the 
design of the collaboration is important, hence to set clear agreements and goals, mutual 
expectations, flexibility to evolve, routines for problem solving and communication.  
 
“Whilst the failure of an alliance is most likely to be the result of strategic 
divergence, the success of an alliance depends to a large extent on what can be 
described as operational and people-related factors.” (Tidd & Bessant, 2009).  
 
Probably the more introvert companies have not managed to master those elements. The open 
minded companies admitted they have struggled with those issues in the past, which is used as 
valuable experience today. The more introvert companies have probably instead come to the 
conclusion the efforts are not worth it. 
 
Whatever might be the reason, there is a change of attitude in the industry which possibly will 
impact the whole sector significantly. Accordingly, an analysis of what effects those trends 
will result in might be important. 
4.5 Correlation between business strategy and product development 
All companies claimed their product development is anchored in their business strategy, 
however there were different answers to how this is ensured. The interviewees also described 
a variety of approaches to portfolio management. The following paragraphs try to illustrate 
their praxis.  
 
One company stated all their processes are very controlled by strategic analyses and 
guidelines from the top management. The product development functions and the project 
teams are somewhat independent when running projects, however everything has to be 
reported to and accepted by a top management team. There is also a special management 
group which is managing resources and decides how to develop the product development 
itself. “There is a specific development group which is balancing resources, forming 
guidelines and strategic directions for the firm's product development projects. They decide 
what to focus, what resources should be invested and which resources and capabilities should 
be developed.” (Interviewee, Annon). 
 
Another company recalled that every project is obliged to be aligned with the business 
strategy and corporate policies to receive resources to start. However, they have problems 
with implementing the strategies in the overall product development processes. The 
interviewee described that the top management and shareholders strongly advocate 
innovation, nevertheless there is a gap between general strategic targets and the operating 
product development functions or operational units which are to execute the vision. “The 
expectations, ambitions and resources are all present, but there is no clear action plan for 
what or how to do.” (Interviewee, Annon).  
 
A third company described how their corporate strategy is included in the business plans for 
each business area. The business plans are then used to form the development strategy which 
in the end is used for prioritizing ideas and keeping the projects on the right track. By always 
linking all steps from top management down to individuals executing daily assignments as 
well as transforming the strategy into more specified and comprehensible guidelines and 
action plans, they make sure the strategy is implemented on all levels. As the strategy is well 
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integrated the project teams can work more individually and focus on creativity instead of 
strategy alignment and process control. “The business strategy is added as an additional filter 
for all activities.” (Interviewee, Annon). To manage the overall product portfolio, the business 
areas are competing with each other to receive resources for a specific development project 
from the central product development function.  
 
The last company said they have such a clear and well integrated strategy that linking 
development projects to it is not an issue. “We have a very clear business strategy, hence it is 
easy to link it.” (Interviewee, Annon). The interviewee further stated customer needs were the 
main focus in all situations. “Due to limited resources, it is very important to have the right 
focus in order to serve customer needs properly. […] Our product portfolio is not too 
fragmented but designed for the applications of the customers we want to serve.” 
(Interviewee, Annon). 
 
Consequently, all companies do integrate their business strategy in the product development 
processes, however there is a range from a strict correlation control to a culture in which the 
strategy is integrated naturally. Those approaches can be correlated with the companies push 
and pull strategies and do influence the companies’ level of innovativeness. The more push 
oriented companies generally have more strict controls of integrating the strategy. This control 
delimit the product development processes, hence the innovativeness. In the more pull 
oriented companies the strategy is integrated more naturally which enables a more innovative 
culture and enhance the creativity. As earlier stated, the companies interviewed have a range 
of push to pull strategies  Figure 3 tries to illustrate the different approaches and their 
influence on the product development processes. 
 
 
Figure 3. Mechanisms for integrating strategy and their influence on product development. 
To rigid control mechanisms might obstruct the creativity as teams and employees easily lose 
confidence and innovativeness if their ideas are neglected and the focus primarily is to 
delivering something correct (Bolman & Deal, 2005). On the other hand, if the strategy is not 
naturally implemented in the organisation, such controls might be necessary. Trott (2012) 
describes that R&D teams often make independent decisions which are based on individual 
projects solely, without a connection to the rest of the company and the business strategy, 
which often results in diverse projects which do not serve the company’s overall strategic 
direction. Tidd & Bessant (2009) further describes the dilemma with random innovation 
where companies’ product development projects are mainly a reaction to trends and 
competitors’ behaviours instead of thoroughly contemplated initiatives.  
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Most of the paper packaging producers interviewed do not seem to have these problems. They 
appear to have rather structured and focused development efforts as well as portfolio 
management in order to balance the product development projects with existing resources and 
the companies’ context. Some simultaneously even manage to have a rather open minded 
approach which enhances the creativity and innovativeness. On the other hand, all the 
companies have clear initiative phases, although many of the companies let the actual projects 
run rather autonomously in the later phases which might imply a risk of project drift.  
 
How to find the right balance between structure and creativity is an ever going question 
(Bolman & Deal, 2005; Tidd & Bessant, 2009; Trott, 2012). Circumstances are changing all 
the time, why companies need to revaluate and change continuously. At the same time, each 
company has a heritage which strongly influences the company’s ability and delimitations. To 
reach success each company needs form a dynamic strategy to utilize its’ resources and 
experience to find an individual way of creating an innovative culture; a strategy and culture 
which strives for mutual targets to form a homogenous and focused organization, and 
simultaneously encourage continuous change.  
 
“Successful innovation management routines are not easy to acquire. Because 
they represent what a particular firm has learned over time, through a process of 
trial and error, they tend to be very firm-specific. […] Each firm has to find its’ 
own way of doing these things […] simply copying them will not work.” (Tidd & 
Bessant, 2009, pg. 73). 
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5 Discussion and conclusions 
5.1 Summary of findings 
The Nordic paper packaging companies do have dynamic and flexible processes which are 
adapted to the projects type, size and characteristics. Those processes can be resembled with 
Burns (2005) chaos with order-giving rules such as natural stages or supportive guidelines. 
Flexible and responsive processes are seen as preferable in the competitive environment with 
global markets, shorter life cycles and more demanding customer requirements. The paper 
packaging producers in the Nordic countries are on the right track. How to balance structure 
and flexibility as well as efficiency and creativity depends on the specific company’s 
resources and context and those are questions which the companies continuously need to 
assess. 
 
The companies claim the ideas originate from anywhere in the organizations, although mostly 
the ideas are generated in designated cross-functional teams. The company with most 
structured idea generating processes rely heavily on market analyses and the most open 
minded company are collaborating closely with customers in their idea generation process. 
Generally many different channels are used to identify changing circumstances and 
opportunities in the environment, however some companies are rather narrow in their idea 
generating process. All companies could benefit from examining their structures and routines 
objectively to scrutinize how ideas actually can be created, spread and enlightened. 
  
Projects passing the prioritization phase are aligned with the business strategy by all of the 
companies, even though this is performed differently. However, many need to enhance the 
assessment of the projects’ potential value creation and the involvement of employees in the 
prioritization processes, as those factors are important for both the success of the final 
outcome and future idea generation 
 
The companies can be sorted from being clearly push-oriented to being very pull-oriented. 
The product development processes are influenced by these approaches. Even though there is 
no best practise, it is important to be aware of the different characteristics and their effects to 
adjust the processes according to the company’s context. 
 
Many companies need to improve their control of the projects and project management to 
avoid the risk of project drift. At the same time, some companies could benefit from letting 
teams become more creative and open minded. All companies do evaluate their projects and 
some even have systems for enabling regular feedback from customers. However, all 
companies are missing team and project management in their evaluation process. 
 
The teams for each product development project are recruited based on competence and 
availability. Clear goals, roles and responsibilities as well as communication and mutual 
expectations on all levels are seen as important elements. Still, all companies claim they 
struggle with those issues. Mainly these are team management questions and especially 
leadership education for the project managers was pointed out as needed. The ability to 
manage cross-functional teams and many dimensions at the same time is regarded as crucial 
for the team manager as product development projects often are complex. .  
 
The organizational structure is influenced by the companies’ size, innovative culture and 
customer orientation, which furthermore influence the product development processes. The 
companies’ development functions are often closely connected to the operational units and 
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sometimes widely spread. There is a need for strong, clear and active management to manage 
all functions and make sure they do not become too autonomous. And again, it is important to 
be aware of and analyse the structure’s impact to adjust the development processes in order to 
make it successful.  
 
The involvement of customers in the development processes vary. Push-oriented companies 
hardly involve the customers at all while pull-oriented companies have very close 
collaborations. As all companies stated they rely on long-term customer relations, those 
customers probably have affected those processes. However, in the end it all comes down to 
how a specific company can create competitive advantage from the existing resources, 
competences, relations and context. All companies should continuously go through their 
praxis to scrutinize what creates value. 
 
In regards to the involvement of external actors there are different approaches as well. Some 
strongly emphasize open innovation while some have a more restrictive and introvert 
approach. There is a change of attitude towards alliances and networks in the industry which 
possibly will impact the whole sector significantly.  
 
Most of the companies integrate their business strategy in the product development processes. 
Some companies have strict control processes to align the projects with the strategy, which 
implies a risk of hampered creativity and innovative momentum. In other companies the 
strategy is naturally integrated in all processes which enhance the creativity as the teams can 
focus on the actual project. However, too loose structures might cause project drift, especially 
when there is a lack of team management. 
5.2 How to improve the product development processes? 
This section aims to discuss some issues which the companies should consider and scrutinize 
in order to improve their product development processes as well as topics for further research.   
5.2.1 Implications for companies 
5.2.1.1 Assess the creativity and openness in the idea generation and prioritization processes  
According to the interviews ideas are generally coming from anywhere in the organizations 
and the companies have a relatively open cultures for idea generation. Even so, one can argue 
that the companies would benefit from examining how ideas actually can be created, spread 
and enlightened.  
 
How to create a culture which encourages employees to be more creative? How to make 
people speak up? Mostly ideas are generated in cross-functional teams and the companies 
stated that those teams facilitate to make all functions and departments heard. However, this 
statement strongly depends on the people in the team. How connected are the team members 
to the daily operational teams? Who is actually involved, e.g. does the team include customers 
and suppliers?  
 
Some companies stated they only consider ideas which are aligned with the business strategy 
or presented with a strong business case. These are good guidelines, but are they 
communicated and are all employees able to perform such analyses? Might there be any other 
channels or way to generate and crystallize ideas? Goffin & Mitchell (2010) point out another 
important factor; How to encourage people whose ideas has been neglected?  
 31
Indeed the companies do have an ambition to have an open culture where ideas can origin 
from anywhere, however they do need to scrutinize their structures and routines objectively to 
find out if they actually manage to do so. 
5.2.1.2 Invest in people and team management 
All companies stated they need to improve their team management and individuals leadership 
skills. Indeed there is an ever going process of developing people and improving the team 
management (Wheelan, 2013). Still, the paper packaging companies could benefit strongly 
from investing in people processes and group dynamics. There seems to be major deficiencies 
both in regards to basic evaluation schemes as well as encouragement of individuals in the 
phase of idea generation and prioritizations.  
 
Examples of questions the companies should assess are: How to seize individual 
competences? How to maintain individuals’ dedication and commitment in projects which fail 
as well as succeed? How to create and sustain creativity without letting groups being to 
autonomous? How to ensure everyone has mutual goals and expectations? How to set 
purposive roles and responsibilities?  
 
The product development processes do depend on individuals (Andersson & Rollenhagen, 
2003; OECD & Eurostat, 2005; Smith et al., 2008; Tidd & Bessant, 2009; Goffin & Mitchell, 
2010; Lindgren, 2012; Trott, 2012), hence people investments might be one of the most 
important challenges the paper packaging companies needs to address to be more successful in 
their product development processes.  
5.2.1.3 Examine the consequences of the degree of customer involvement 
There is a variety in how and to what extent companies involve customers in their product 
development processes. By involving customers a company can save substantial costs as the 
products then are anchored in customer needs and behaviours which minimize the risk of 
launching unsuccessful products (Neale & Corkindale, 1998; Business Decision, 2003; 
Matthing et al., 2004; Midgley, 2009; Goffin & Mitchell, 2010; Trott, 2012). Still some 
companies seem reluctant to do so. Furthermore, some companies involve customers in the 
idea generation, however they are not part of the actual development project.  
 
With rapidly changing market trends, shorter life-cycles and demanding customers the 
companies’ ability to adapt to changes strongly influences their success (e.g. Schumpeter 
1934; Porter, 1985; Dawson, 2003; Burns, 2005; Smith et al., 2008; Andriopoulos & Dawson, 
2009; Tidd & Bessant, 2009; Grant, 2010; Pätäri et al., 2011; Jobber & Fahy, 2012; Trott, 
2012). Accordingly, by involving and having close relationships to customers the companies 
probably have better possibilities of identifying trends and adapting their new products to 
what customers want.  
 
With this background one can dispute why all companies do not choose to do so. Are 
customers not willing to collaborate? Does the management team not have the competence to 
establish such collaborations? Or are there any other reasons or risks why not to involve 
customers? The companies should examine the consequences of their approach to involving 
customers.  
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5.2.1.4 Investigate the opportunities of open innovation as well as an introvert approach 
The approach towards alliances and collaborations with external actors such as competitors, 
universities, innovation clusters etc. is changing. Some claim they have become suspicious 
towards external actors as the competition has increased. Others have contrary become more 
extrovert and advocate open innovation. There are arguments both in favour and against open 
innovation among researchers as well (E.g. Brandenburger & Nalebuff, 1996; Tidd & Bessant, 
2009; Remneland, 2010; Trott, 2010). Probably both approaches are accurate in regards to 
studied circumstances, nonetheless one could as well argue there are reasons to believe the 
solution is not simply an extrovert or introvert attitude.  
 
Product development consists of complex processes which should be addressed accordingly. 
Each company should continuously evaluate their processes and be open minded to different 
solutions. What might be beneficial for this specific project or issue? How can value be 
created in this specific situation? Does the company have the competence to manage open 
innovation? What risks and possibilities are connected to open innovation vs. an introvert 
approach?  
 
To be successful, each company needs to act and react according to existing circumstances, 
resources and capabilities as well as future opportunities. A solution which is preferable today 
might not be suitable tomorrow. However, product development as well as relations should be 
seen as long term investments which need consistency. Changes in attitude might impact the 
whole industry why the companies should analyse their approach carefully. 
5.2.1.5 Trade-offs between efficiency and creativity is continuously needed 
Both interviewees and experts stated that the competitive environment is getting tougher as a 
consequence of global markets, shorter life cycles and more demanding customer 
requirements. This increases the need for flexibility and the ability to be responsive and adapt 
to changing demands (Hansen & Niskanen, 2007; Goffin & Mithcell, 2010; Grant, 2010; 
Björkdahl & Börjesson, 2011). Dynamic product development processes can therefore be 
regarded as an advantage (Goffin & Mitchell, 2010; Grant, 2010; Burns, 2005) and almost all 
the paper packaging companies interviewed have incorporated this praxis.  
 
At the same time, a complexity approach also requires good knowledge and insights in how to 
establish and maintain efficiency and structure which still is needed to utilize limited 
resources successfully. How to set the prerequisite “order-giving rules”? This question arise 
the classical dilemma were companies have to balance structure and flexibility as well as 
efficiency and creativity (Bolman & Deal, 2005; Trott, 2012). The ability to handle this 
quandary is still not really developed among the paper packaging producers. Many companies 
even do not seem to be aware of the dilemma or just satisfied with their situation.  
 
Consequently, there are major opportunities in improving and balancing the paper packaging 
companies’ product development processes. One can even argue an improvement is necessary 
if the companies are to maintain the flexibility and still utilize their product development 
resources efficiently. How this should be done and how to balance the different elements are 
questions for further research. 
5.2.1.6 Examine the effects of mechanisms for strategic alignment and balance with necessary 
measures to achieve a desired level of innovativeness 
The companies do integrate their business strategy in the product development processes, 
although the effects of how this is ensured should be examined. A naturally integrated strategy 
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can act as facilitator for the products development as it enables the development teams to 
focus more on creativity and customer needs instead of ensuring strategic alignment. On the 
other hand, too lose structures and autonomous teams might cause project drift. Controlled 
and strict processes secure strategic alignment and form a homogenous organisation with 
mutual goals. However, such processes might as well hamper the innovativeness as creativity 
is neglected.  
 
Each company should be aware of how their praxis and mechanisms for strategic alignment 
influence the product development processes. This is necessary to be able to balance the 
effects with complementing efforts in order to achieve a required and desired level of 
innovativeness.  
5.2.1.7 Incorporate a flexible culture which truly encourage revaluations and change  
The ability to adapt to changes in the business environment is preferable due to many 
researchers (e.g. Schumpeter 1934; Porter, 1985; Dawson, 2003; Burns, 2005; Smith et al., 
2008; Andriopoulos & Dawson, 2009; Tidd & Bessant, 2009; Grant, 2010; Pätäri et al., 2011; 
Jobber & Fahy, 2012; Trott, 2012). All paper packaging companies have dynamic product 
development processes to some extent, however many companies have inconsistencies which 
act as hinders.  
 
To incorporate a flexible and dynamic approach a company must have processes, routines, 
structures, teams and management etc. which enable such a mind-set and praxis. Hence, the 
whole organization should be included in a culture which minimizes the obstacles for change 
on all levels. For example, if the management team advocate innovation and creativity they 
can not simultaneously have strict guidelines for or reward efficiency which actually hampers 
those efforts.  
 
Accordingly, the paper packaging companies do need to scrutinize their organizations to 
develop true flexible structures with revaluations and change as part of daily operations.  
5.2.2 Future research 
This study has identified several areas in which the paper packaging companies can and/or 
need to improve. Future research is required to identify and assess details in those areas in 
order to give concrete recommendations for managers. Especially people processes and team 
management, customer involvement, open innovation as well as efficiency versus creativity 
should be focused in the context of the paper packaging companies.  
5.3 Discussion of method and generalizability  
Semi-structured interviews allowed the author to have an open-minded approach towards the 
companies’ praxis and processes. One can argue the results would have been clearer and more 
structured if the interviews had followed a stricter interview format. However, as the purpose 
of the study was to assess the product development processes explorative and little is known 
about the paper packaging companies’ actual praxis, it would have been difficult to design the 
interviews in order to capture information needed to fulfil the purpose. Furthermore, as 
product development often is confidential information, the author needed to adapt the 
interview questions and the reporting in order to maintain trustworthiness, legitimacy and 
validity. 
  
This study identifies different areas for improvement or assessment. Product development 
processes are complex (OECD & Eurostat, 2005; Burns, 2005; Smith et al., 2008; Goffin & 
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Mitchell, 2010; Trott, 2012), why one should be aware of the difficulty in generalizing results 
and ideas. “it is not simply a case of adopting best practice, managers need to adapt ideas to 
the specific situation their company faces.” (Goffin & Mitchell, 2010, pg. 1). Indeed this 
study’s recommendations are based on fundamental concepts which are important for all 
innovating organisations. However, each topic should be analysed in regards to each specific 
company’s context.  
5.4 Concluding remarks 
This study implies that the top paper packaging producing companies in the Nordic countries 
have dynamic and flexible product development processes with some “order-giving rules”. 
There are several basic components which are included in their process, althoguh all 
companies have different praxis, structure and approach.  
 
Product development is a process which constantly needs to be adjusted to the companies’ 
context, still there are several areas in which the paper packaging companies do need to 
improve. Especially team management and encouragement of individuals implies 
opportunities for improvements. Furthermore, the companies should examine the effects of 
their praxis and approaches towards customer involvement, open innovation, strategic 
alignment and a creative organisational culture.  
 
Even though flexibility is required due to globalized markets, rapid product life cycles and 
increased competition, there is simultaneously a need for structure and efficiency. To balance 
those elements requires clear and open-minded management which have insights in business 
management, innovation management, project management and team management as well as 
the complexity of product development processes. 
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Appendices 
Appendix 1.  Interview guide 
Table 1.  Interview guide with checklist of issues 
Interview question Checklist of issues/related theory 
How is product development organized in your firm? - Organizational structure 
- Functions & teams 
- Guidelines & action plans 
- Processes & deadlines 
- Norms & culture 
- Complexity & randomness 
- Strategy & business plans 
Is there a specific product development group? - Organizational structure 
- Cross-functional teams 
- Team management 
Is there a clear product development strategy? - R&D strategy 
- Connection to business strategy 
- Clear goals 
- Alternative innovation strategies 
How is creativity and innovation encouraged or hindered? - Strategy 
- Organizational structure 
- Management 
- Culture & heritage 
- Creativity vs. efficiency 
 
The product development projects:  
Who/what initiates the projects? Why? - Where in the organization do ideas emerge? 
- Push vs. pull 
- Connection to history 
- Connection to customer needs 
Please describe the development process from idea to market 
launch. 
- Phases 
- Idea selection 
- Deadlines & gateways 
- Prioritization 
- Interfaces 
- Project management 
- Commercialization & launch 
- When is sale involved? 
What activities, functions and actors are involved in the 
process? How and why? 
- Functions 
- Business areas 
- Hierarchical levels 
- Internal vs. external 
- Market research 
- Pilot production 
What elements are crucial for the success of the projects in 
terms of: 
 
* Organisational structure - formalisation,  
- complexity  
- centralisation  
- organisational size 
- market-orientation 
- frequent reorganizations 
- autonomous teams  
- commitment to long-term growth 
- strategy towards innovation 
- space for creativity 
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- cross-functional cooperation & coordination, 
- organisational heritage 
* Management, attitudes and roles - Project management & leadership 
- Innovation culture 
- Clear goals 
- Clear roles & responsibilities 
- Competence 
- “innovation managers”  
- Creativity vs. efficiency 
- The role of the individual 
* Networks, collaborations and external resources - Supply Chain Management 
- Co-opetition & alliances 
- Universities & research centres 
- Outsourcing 
- Innovating customers 
* Market & business offer - Business creation 
- Market intelligence  
- Customer orientation 
- Connection to sale 
* Results of the project and communication - Evaluation & documentation 
- Organizational learning 
- Diffusion  
- Marketing 
- Market launch 
How important is product development for your firm? Why? - Competition 
- Profitability 
- Attract customers 
- Attract employees 
How is product development involved in the business strategy 
and correlated to market goals?  
- Product strategy vs. business strategy 
- Action plan to control the development 
process 
- Link between ideas & business strategy 
How does product development complement business strategy? - Competitive strategy 
- Resources & capabilities 
What are the Nordic paper packaging industries strengths and 
weaknesses? 
- Product development & innovation? 
- Business plans 
- Culture/heritage  
- Product 
- Industry competition vs. substitute 
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Appendix 2.  Interview questions send to the interviewees 
 
 How is product development organized in your firm? Are there norms, guidelines and 
action plans? 
 Is there a specific product development team? 
 Is there a clear product development strategy? 
 How is creativity encouraged/hindered? 
 Please describe two “relatively” new product development project? 
- What was the product/service? 
- Who/What initiated the project? 
- Please describe the process from idea to market launch – phases, deadlines & 
interfaces 
- Which activities, functions and actors were involved? How? Why? 
- How important were individual competence, responsbilities and motivation? 
- Which elements were necessary for the initiation and realization of the project?  
Consider for instance: 
 Organizational structure 
 Management, attitudes and roles 
 Networks and external resources 
 Market and business offer 
- How was risk and uncertainty managed? 
- What were the results of the project? 
- How were the results communicated? 
- What were keys to success? Causes of failure or problems? 
 How important is product development for the firm? Why? 
 How is product development correlated to market goals? 
 How does product development complement the business strategy? 
 What are the Nordic paper packaging industries’ strengths and weaknesses compared 
to their competitors?  
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Appendix 3. Answers connected to theory and research question 
Table 2. Examples of interview statements and how they were connected to theory and research questions      
(The examples are mixed from several interviewees in order to maintain confidentiality.) 
Interview statement Related theory Research question 
“Cross-disciplinary collaborations are 
important to find new solutions which are 
attractive to customers.” 
- Cross-functional teams 
- Networks & strategic 
alliances 
- Customer orientation 
- Idea generation 
- Org. structures 
- Team management 
- External actors 
“Problems often occur down-streams as there 
are no connection to customer 
needs/requirements” 
- Cross-functional teams 
- Networks & strategic 
alliances 
- Customer orientation 
- Idea generation 
- Prioritization 
- The process 
- External actors 
- Strategy 
“All projects must have a business case which 
indicates the value of the final product.” 
- Value creation 
- Resource management  
- Prioritizations 
- Strategy 
“We do have action plans and guidelines for 
the product development, but those are seen as 
support rather than rules and are not strictly 
followed.”  
- Guidelines & action plans - The process 
“Mostly the teams develop new products. The 
sales departments then convince or educate the 
customers in how to use it or the benefits they 
can achieve from using it”  
- Push! 
- Cross-functional teams 
- Idea generation 
“We are to create a system in which everyone 
can suggest any idea for product development” 
- Diffusion of ideas - Idea generation 
“The actual process depends on the nature of 
the project.” 
- Dynamic & complex 
processes 
- The process 
“Naturally all projects go through the process 
of idea generating, selection, prioritizations, 
test and commercialization. But, there is no 
strict process plan.”  
- Dynamic & complex 
processes 
- Action plans & guidelines 
- The process 
 
 
 
Publications from 
The Department of Forest Products,  
SLU, Uppsala 
 
 
Rapporter/Reports 
1.  Ingemarson, F. 2007. De skogliga tjänstemännens syn på arbetet i Gudruns spår. Institutionen för skogens 
produkter, SLU, Uppsala 
2.  Lönnstedt, L. 2007. Financial analysis of the U.S. based forest industry. Department of Forest Products, SLU, 
Uppsala 
4.  Stendahl, M. 2007. Product development in the Swedish and Finnish wood industry. Department of Forest 
Products, SLU, Uppsala 
5.  Nylund, J‐E. & Ingemarson, F. 2007. Forest tenure in Sweden – a historical perspective. Department of Forest 
Products, SLU, Uppsala 
6.  Lönnstedt, L. 2008. Forest industrial product companies – A comparison between Japan, Sweden and the U.S. 
Department of Forest Products, SLU, Uppsala 
7.  Axelsson, R. 2008. Forest policy, continuous tree cover forest and uneven‐aged forest management in 
Sweden’s boreal forest. Licentiate thesis. Department of Forest Products, SLU, Uppsala 
8.  Johansson, K‐E.V. & Nylund, J‐E. 2008. NGO Policy Change in Relation to Donor Discourse. Department of 
Forest Products, SLU, Uppsala 
9.  Uetimane Junior, E. 2008. Anatomical and Drying Features of Lesser Known Wood Species from 
Mozambique. Licentiate thesis. Department of Forest Products, SLU, Uppsala 
10.  Eriksson, L., Gullberg, T. & Woxblom, L. 2008. Skogsbruksmetoder för privatskogs‐brukaren. Forest 
treatment methods for the private forest owner. Institutionen för skogens produkter, SLU, Uppsala 
11.  Eriksson, L. 2008. Åtgärdsbeslut i privatskogsbruket. Treatment decisions in privately owned forestry. 
Institutionen för skogens produkter, SLU, Uppsala 
12.  Lönnstedt, L. 2009. The Republic of South Africa’s Forets Sector. Department of Forest Products, SLU, Uppsala 
13.  Blicharska, M. 2009. Planning processes for transport and ecological infrastructures in Poland – actors’ attitudes and 
conflict. Licentiate thesis. Department of Forest Products, SLU, Uppsala 
14.  Nylund, J‐E. 2009. Forestry legislation in Sweden. Department of Forest Products, SLU, Uppsala 
15.  Björklund, L., Hesselman, J., Lundgren, C. & Nylinder, M. 2009. Jämförelser mellan metoder för 
fastvolymbestämning av stockar. Institutionen för skogens produkter, SLU, Uppsala 
16.  Nylund, J‐E. 2010. Swedish forest policy since 1990 – reforms and consequences. Department of Forest Products, 
SLU, Uppsala 
17.  Eriksson, L., m.fl. 2011. Skog på jordbruksmark – erfarenheter från de senaste decennierna. Institutionen för 
skogens produkter, SLU, Uppsala 
18.  Larsson, F. 2011. Mätning av bränsleved – Fastvolym, torrhalt eller vägning? Institutionen för skogens 
produkter, SLU, Uppsala 
19.  Karlsson, R., Palm, J., Woxblom, L. & Johansson, J. 2011. Konkurrenskraftig kundanpassad affärsutveckling 
för lövträ ‐ Metodik för samordnad affärs‐ och teknikutveckling inom leverantörskedjan för björkämnen. 
Institutionen för skogens produkter, SLU, Uppsala 
20.  Hannerz, M. & Bohlin, F., 2012. Markägares attityder till plantering av poppel, hybridasp och Salix som 
energigrödor – en enkätundersökning. Institutionen för skogens produkter, SLU, Uppsala 
21.  Nilsson, D., Nylinder, M., Fryk, H. & Nilsson, J. 2012. Mätning av grotflis. Measuring of fuel chips. 
Institutionen för skogens produkter, SLU, Uppsala  
 
 
Examensarbeten/Master Thesis 
1.  Stangebye, J. 2007. Inventering och klassificering av kvarlämnad virkesvolym vid slutavverkning. Inventory 
and classification of non‐cut volumes at final cut operations. Institutionen för skogens produkter, SLU, Uppsala 
2.  Rosenquist, B. 2007. Bidragsanalys av dimensioner och postningar – En studie vid Vida Alvesta. Financial 
analysis of economic contribution from dimensions and sawing patterns – A study at Vida Alvesta. Institutionen för 
skogens produkter, SLU, Uppsala 
3.  Ericsson, M. 2007. En lyckad affärsrelation? – Två fallstudier. A successful business relation? – Two case studies. 
Institutionen för skogens produkter, SLU, Uppsala 
4.  Ståhl, G.  2007. Distribution  och  försäljning  av  kvalitetsfuru  –  En  fallstudie. Distribution  and  sales  of  high 
quality pine lumber – A case study. Institutionen för skogens produkter, SLU, Uppsala 
5.  Ekholm,  A.  2007.  Aspekter  på  flyttkostnader,  fastighetsbildning  och  fastighetstorlekar.  Aspects  on  fixed 
harvest costs and the size and dividing up of forest estates. Institutionen för skogens produkter, SLU, Uppsala 
6.  Gustafsson,  F.  2007.  Postningsoptimering  vid  sönderdelning  av  fura  vid  Säters  Ångsåg.  Saw  pattern 
optimising for sawing Scots pine at Säters Ångsåg. Institutionen för skogens produkter, SLU, Uppsala 
7.  Götherström,  M.  2007.  Följdeffekter  av  olika  användningssätt  för  vedråvara  –  en  ekonomisk  studie. 
Consequences of different ways to utilize raw wood – an economic study. Institutionen för skogens produkter, SLU, 
Uppsala 
8.  Nashr,  F.  2007.  Profiling  the  strategies  of  Swedish  sawmilling  firms.  Department  of  Forest  Products,  SLU, 
Uppsala 
9.  Högsborn, G. 2007. Sveriges producenter och  leverantörer av  limträ – En studie om deras marknader och 
kundrelationer. Swedish producers and suppliers of glulam – A study about their markets and customer relations.  
   Institutionen för skogens produkter, SLU, Uppsala 
10.  Andersson, H. 2007. Establishment of pulp and paper production in Russia – Assessment of obstacles. Etablering av 
pappers‐ och massaproduktion i Ryssland – bedömning av möjliga hinder. Department of Forest Products, 
SLU, Uppsala 
11.  Persson,  F.  2007. Exponering  av  trägolv  och  lister  i  butik  och på mässor  – En  jämförande  studie mellan 
sport‐ och bygghandeln. Institutionen för skogens produkter, SLU, Uppsala 
12.  Lindström, E. 2008. En studie av utvecklingen av drivningsnettot i skogsbruket. A study of the net conversion 
contribution in forestry. Institutionen för skogens produkter, SLU, Uppsala 
13.  Karlhager, J. 2008. The Swedish market for wood briquettes – Production and market development. Department of 
Forest Products, SLU, Uppsala 
14.  Höglund,  J.  2008.  The  Swedish  fuel  pellets  industry:  Production,  market  and  standardization.  Den  Svenska 
bränslepelletsindustrin:  Produktion,  marknad  och  standardisering.  Department  of  Forest  Products,  SLU, 
Uppsala 
15.  Trulson, M.  2008. Värmebehandlat  trä  –  att  inhämta  synpunkter  i produktutvecklingens  tidiga  fas. Heat‐
treated wood – to obtain opinions in the early phase of product development. Institutionen för skogens produkter, 
SLU, Uppsala 
16.  Nordlund, J. 2008. Beräkning av optimal batchstorlek på gavelspikningslinjer hos Vida Packaging i Hestra. 
Calculation of optimal batch size on cable drum flanges lines at Vida Packaging in Hestra. Institutionen för skogens 
produkter, SLU, Uppsala 
17.  Norberg, D. & Gustafsson, E. 2008. Organizational exposure to risk of unethical behaviour – In Eastern European 
timber purchasing organizations. Department of Forest Products, SLU, Uppsala 
18.  Bäckman, J. 2008. Kundrelationer – mellan Setragroup AB och bygghandeln. Customer Relationsship – between 
Setragroup AB and the DIY‐sector. Institutionen för skogens produkter, SLU, Uppsala 
19.  Richnau, G. 2008. Landscape approach to implement sustainability policies? ‐ value profiles of forest owner groups in 
the Helgeå river basin, South Sweden. Department of Forest Products, SLU, Uppsala 
20.  Sokolov, S. 2008. Financial analysis of the Russian forest product companies. Department of Forest Products, SLU, 
Uppsala 
21.  Färlin,  A.  2008.  Analysis  of  chip  quality  and  value  at  Norske  Skog  Pisa Mill,  Brazil.  Department  of  Forest 
Products, SLU, Uppsala 
22.  Johansson. N. 2008. An analysis of the North American market for wood scanners. En analys över den Nordameri‐
kanska marknaden för träscanners. Department of Forest Products, SLU, Uppsala 
23.  Terzieva, E. 2008. The Russian birch plywood industry – Production, market and future prospects. Den ryska björk‐
plywoodindustrin  –    Produktion,  marknad  och  framtida  utsikter.  Department  of  Forest  Products,  SLU, 
Uppsala 
24.  Hellberg,  L.  2008.  Kvalitativ  analys  av  Holmen  Skogs  internprissättningsmodell. A  qualitative  analysis  of 
Holmen Skogs transfer pricing method. Institutionen för skogens produkter, SLU, Uppsala 
25.  Skoglund, M. 2008. Kundrelationer på Internet – en utveckling av Skandias webbplats. Customer relationships 
through the Internet – developing Skandia’s homepages. Institutionen för skogens produkter, SLU, Uppsala 
26.  Hesselman, J. 2009. Bedömning av kunders uppfattningar och konsekvenser för strategisk utveckling. 
  Assessing  customer  perceptions  and  their  implications  for  strategy  development.  Institutionen  för  skogens 
produkter, SLU, Uppsala 
27.  Fors, P‐M. 2009. The German, Swedish and UK wood based bio energy markets  from an  investment perspective, a 
comparative analysis. Department of Forest Products, SLU, Uppsala 
 
28.  Andræ, E. 2009. Liquid diesel biofuel production  in Sweden – A study of producers using  forestry‐ or agricultural 
sector feedstock. Produktion av förnyelsebar diesel – en studie av producenter av biobränsle från skogs‐ eller 
jordbrukssektorn. Department of Forest Products, SLU, Uppsala 
29.  Barrstrand, T. 2009. Oberoende aktörer och Customer Perceptions of Value. Independent actors and Customer 
Perception of Value. Institutionen för skogens produkter, SLU, Uppsala 
30.  Fälldin, E. 2009. Påverkan på produktivitet och produktionskostnader vid ett minskat antal timmerlängder. 
The effect on productivity and production cost due to a reduction of the number of timber lengths. Institutionen för 
skogens produkter, SLU, Uppsala 
31.  Ekman,  F.  2009.  Stormskadornas  ekonomiska  konsekvenser  –  Hur  ser  försäkringsersättningsnivåerna  ut 
inom  familjeskogsbruket? Storm damage’s  economic  consequences – What  are  the  levels  of  compensation  for  the 
family forestry? Institutionen för skogens produkter, SLU, Uppsala 
32.  Larsson, F. 2009. Skogsmaskinföretagarnas kundrelationer, lönsamhet och produktivitet. Customer relations, 
profitability and productivity from the forest contractors point of view. Institutionen för skogens produkter, SLU, 
Uppsala 
33.  Lindgren,  R.  2009.  Analys  av  GPS  Timber  vid  Rundviks  sågverk. An  analysis  of GPS  Timber  at  Rundvik 
sawmill. Institutionen för skogens produkter, SLU, Uppsala 
34.  Rådberg,  J.  &  Svensson,  J.  2009.  Svensk  skogsindustris  framtida  konkurrensfördelar  –  ett  medarbetar‐
perspektiv. The competitive advantage in future Swedish forest industry –  a co‐worker perspective. Institutionen för 
skogens produkter, SLU, Uppsala 
35.  Franksson, E. 2009. Framtidens rekrytering sker i dag – en studie av ingenjörsstudenters uppfattningar om 
Södra.  The  recruitment  of  the  future  occurs  today  –  A  study  of  engineering  studentsʹ  perceptions  of  Södra. 
Institutionen för skogens produkter, SLU, Uppsala 
36.  Jonsson, J. 2009. Automation of pulp wood measuring – An economical analysis. Department of Forest Products, 
SLU, Uppsala 
37.  Hansson, P. 2009. Investment in project preventing deforestation of the Brazilian Amazonas. Department of Forest 
Products, SLU, Uppsala 
38.  Abramsson, A. 2009. Sydsvenska köpsågverksstrategier vid  stormtimmerlagring. Strategies  of  storm  timber 
storage at sawmills in Southern Sweden. Institutionen för skogens produkter, SLU, Uppsala 
39.  Fransson, M. 2009. Spridning av innovationer av träprodukter i byggvaruhandeln. Diffusion of innovations 
  – contrasting adopters views with non adopters. Institutionen för skogens produkter, SLU, Uppsala 
40.  Hassan, Z. 2009. A Comparison of Three Bioenergy Production Systems Using Lifecycle Assessment. Department of 
Forest Products, SLU, Uppsala 
41.  Larsson, B. 2009. Kunders uppfattade värde av svenska sågverksföretags arbete med CSR. Customer perceived 
value of Swedish sawmill firms work with CSR. Institutionen för skogens produkter, SLU, Uppsala 
42.  Raditya, D. A.  2009.  Case  studies  of  Corporate  Social  Responsibility  (CSR)  in  forest  products  companies  ‐  and 
customer’s perspectives. Department of Forest Products, SLU, Uppsala 
43.  Cano, V. F. 2009. Determination of Moisture Content in Pine Wood Chips. Bachelor Thesis. Department of Forest 
Products, SLU, Uppsala 
44.  Arvidsson, N.  2009. Argument  för  prissättning  av  skogsfastigheter. Arguments  for  pricing  of  forest  estates. 
Institutionen för skogens produkter, SLU, Uppsala 
45.  Stjernberg,  P.  2009. Det  hyggesfria  skogsbruket  vid Yttringe  –  vad  tycker  allmänheten? Continuous  cover 
forestry in Yttringe – what is the public opinion? Institutionen för skogens produkter, SLU, Uppsala 
46.  Carlsson,  R.  2009.  Fire  impact  in  the wood  quality  and  a  fertilization  experiment  in  Eucalyptus  plantations  in 
Guangxi,  southern China. Brandinverkan på vedkvaliteten och  tillväxten  i ett gödselexperiment  i Guangxi, 
södra Kina. Department of Forest Products, SLU, Uppsala 
47.  Jerenius, O.  2010. Kundanalys  av  tryckpappersförbrukare  i  Finland. Customer  analysis  of  paper  printers  in 
Finland. Institutionen för skogens produkter, SLU, Uppsala 
48.  Hansson,  P.  2010. Orsaker  till  skillnaden mellan  beräknad  och  inmätt  volym  grot. Reasons  for  differences 
between calculated and scaled volumes of tops and branches. Institutionen för skogens produkter, SLU, Uppsala 
49.  Eriksson,  A.  2010.  Carbon  Offset  Management  ‐  Worth  considering  when  investing  for  reforestation  CDM. 
Department of Forest Products, SLU, Uppsala 
50.  Fallgren, G. 2010. På vilka grunder valdes  limträleverantören? – En studie om hur Setra bör utveckla  sitt 
framtida erbjudande. What was the reason for the choise of glulam deliverer? ‐A studie of proposed future offering of 
Setra. Institutionen för skogens produkter, SLU, Uppsala 
51.  Ryno,  O.  2010.  Investeringskalkyl  för  förbättrat  värdeutbyte  av  furu  vid  Krylbo  sågverk.  Investment 
Calculation to Enhance the Value of Pine at Krylbo Sawmill. Institutionen för skogens produkter, SLU, Uppsala 
52.  Nilsson,  J. 2010. Marknadsundersökning av  färdigkapade produkter. Market  investigation of pre cut  lengths. 
Institutionen för skogens produkter, SLU, Uppsala 
53.  Mörner,  H.  2010.  Kundkrav  på  biobränsle.  Customer  Demands  for  Bio‐fuel.  Institutionen  för  skogens 
produkter, SLU, Uppsala 
54.  Sunesdotter, E. 2010. Affärsrelationers påverkan på Kinnarps  tillgång på FSC‐certifierad  råvara. Business 
Relations  Influence  on Kinnarps’  Supply  of  FSC Certified Material.  Institutionen  för  skogens  produkter, 
SLU, Uppsala 
55.  Bengtsson, W. 2010. Skogsfastighetsmarknaden, 2005‐2009,  i  södra Sverige efter  stormarna. The market  for 
private  owned  forest  estates,  2005‐2009,  in  the  south  of  Sweden  after  the  storms.  Institutionen  för  skogens 
produkter, SLU, Uppsala 
56.  Hansson, E. 2010. Metoder för att minska kapitalbindningen i Stora Enso Bioenergis terminallager. Methods 
to  reduce  capital  tied  up  in  Stora  Enso  Bioenergy  terminal  stocks.  Institutionen  för  skogens  produkter,  SLU, 
Uppsala 
57.  Johansson,  A.  2010.  Skogsallmänningars  syn  på  deras  bankrelationer.  The  commons  view  on  their  bank 
relations. Institutionen för skogens produkter, SLU, Uppsala  
58.  Holst, M.  2010.    Potential  för  ökad  specialanpassning  av  trävaror  till  byggföretag  –  nya möjligheter  för 
träleverantörer? Potential  for greater customization of the timber to the construction company – new opportunities 
for wood suppliers? Institutionen för skogens produkter, SLU, Uppsala 
59.  Ranudd, P. 2010. Optimering av råvaruflöden för Setra. Optimizing Wood Supply for Setra. Institutionen för 
skogens produkter, SLU, Uppsala 
60.  Lindell, E. 2010. Rekreation och Natura 2000 – målkonflikter mellan besökare och naturvård  i Stendörrens 
naturreservat. Recreation  in Natura  2000  protected  areas  –  visitor  and  conservation  conflicts.  Institutionen  för 
skogens produkter, SLU, Uppsala 
61.  Coletti Pettersson, S. 2010. Konkurrentanalys för Setragroup AB, Skutskär. Competitive analysis of Setragroup 
AB, Skutskär. Institutionen för skogens produkter, SLU, Uppsala 
62.  Steiner, C. 2010. Kostnader vid investering i flisaggregat och tillverkning av pellets – En komparativ studie. 
Expenses on investment in wood chipper and production of pellets – A comparative study. Institutionen för skogens 
produkter, SLU, Uppsala 
63.  Bergström, G. 2010. Bygghandelns  inköpsstrategi  för  träprodukter och  framtida  efterfrågan på produkter 
och tjänster.  Supply strategy for builders merchants and future demands for products and services. Institutionen för 
skogens produkter, SLU, Uppsala 
64.  Fuente Tomai, P. 2010. Analysis of the Natura 2000 Networks in Sweden and Spain. Bachelor Thesis. Department 
of Forest Products, SLU, Uppsala 
65.  Hamilton, C‐F. 2011. Hur kan man öka gallringen hos privata skogsägare? En kvalitativ intervjustudie. How 
to increase the thinning at private forest owners? A qualitative questionnaire. Institutionen för skogens produkter, 
SLU, Uppsala 
66.  Lind, E. 2011. Nya skogsbaserade material – Från Labb till Marknad. New wood based materials – From Lab to 
Market. Institutionen för skogens produkter, SLU, Uppsala 
67.  Hulusjö, D. 2011. Förstudie om e‐handel vid Stora Enso Packaging AB. Pilot study on e‐commerce at Stora Enso 
Packaging AB. Institutionen för skogens produkter, SLU, Uppsala 
68.    Karlsson,  A.  2011.  Produktionsekonomi  i  ett  lövsågverk.  Production  economy  in  a  hardwood  sawmill. 
Institutionen för skogens produkter, SLU, Uppsala 
69.  Bränngård, M. 2011. En konkurrensanalys av SCA Timbers position på den norska bygghandelsmarknaden. 
A  competitive  analyze  of      SCA Timbers  position  in  the Norwegian  builders merchant market.  Institutionen  för 
skogens produkter, SLU, Uppsala 
70.  Carlsson,  G.  2011.  Analysverktyget  Stockluckan  –  fast  eller  rörlig  postning?  Fixed  or  variable  tuning  in 
sawmills? – an analysis model. Institutionen för skogens produkter, SLU, Uppsala 
71.  Olsson, A. 2011. Key Account Management – hur ett sågverksföretag kan hantera sina nyckelkunder. Key 
Account  Management  –  how  a  sawmill  company  can  handle  their  key  customers.  Institutionen  för  skogens 
produkter, SLU, Uppsala 
72.  Andersson,  J.  2011.  Investeringsbeslut  för  kraftvärmeproduktion  i  skogsindustrin.  Investment  decisions  for 
CHP production in The Swedish Forest Industry. Institutionen för skogens produkter, SLU, Uppsala 
73.  Bexell, R. 2011. Hög fyllnadsgrad i timmerlagret – En fallstudie av Holmen Timbers sågverk i Braviken. High 
filling degree in the timber yard – A case study of Holmen Timber´s sawmill in Braviken. Institutionen för skogens 
produkter, SLU, Uppsala 
74.  Bohlin,  M.  2011.  Ekonomisk  utvärdering  av  ett  grantimmersortiment  vid  Bergkvist  Insjön.  Economic 
evaluation  of  one  spruce  timber  assortment  at  Bergkvist  Insjön.  Institutionen  för  skogens  produkter,  SLU, 
Uppsala 
75.  Enqvist,  I.  2011.  Psykosocial  arbetsmiljö  och  riskbedömning  vid  organisationsförändring  på  Stora  Enso 
Skutskär. Psychosocial work environment and risk assessment prior to organizational change at Stora Enso Skutskär. 
Institutionen för skogens produkter, SLU, Uppsala 
76.  Nylinder, H.  2011. Design  av  produktkalkyl  för  vidareförädlade  trävaror.  Product  Calculation Design  For 
Planed Wood Products. Institutionen för skogens produkter, SLU, Uppsala 
77.  Holmström, K. 2011. Viskosmassa – framtid eller fluga. Viscose pulp – fad or future. Institutionen för skogens 
produkter, SLU, Uppsala 
78.  Holmgren,  R.  2011.  Norra  Skogsägarnas  position  som  trävaruleverantör  –  en  marknadsstudie  mot 
bygghandeln  i  Sverige  och  Norge.  Norra  Skogsagarnas  position  as  a  wood‐product  supplier  –  A  market 
investigation towards the builder‐merchant segment in Sweden and Norway. Institutionen för skogens produkter, 
SLU, Uppsala 
79.  Carlsson,  A.  2011.  Utvärdering  och  analys  av  drivningsentreprenörer  utifrån  offentlig  ekonomisk 
information.  Evaluation  and  analysis  of  harvesting  contractors  on  the  basis  of  public  financial  information. 
Institutionen för skogens produkter, SLU, Uppsala 
80.  Karlsson,  A.  2011.  Förutsättningar  för  betalningsgrundande  skördarmätning  hos  Derome  Skog  AB. 
Possibilities for using harvester measurement as a basis for payment at Derome Skog AB. Institutionen för skogens 
produkter, SLU, Uppsala 
81.  Jonsson, M. 2011. Analys av  flödesekonomi  ‐ Effektivitet och kostnadsutfall  i Sveaskogs verksamhet med 
skogsbränsle. Analysis of the Supply Chain Management ‐ Efficiency and cost outcomes of the business of forest fuel 
in Sveaskog. Institutionen för skogens produkter, SLU, Uppsala 
82.  Olsson,  J.  2011.  Svensk  fartygsimport  av  fasta  trädbaserade  biobränslen  –  en  explorativ  studie.  Swedish 
import of solid wood‐based biofuels – an exploratory study. Institutionen för skogens produkter, SLU, Uppsala 
83.  Ols, C. 2011. Retention of stumps on wet ground at stump‐harvest and its effects on saproxylic insects. Bevarande av 
stubbar  vid  stubbrytning  på  våt mark  och  dess  inverkan  på  vedlevande  insekter. Department  of  Forest 
Products, SLU, Uppsala 
84.  Börjegren, M. 2011. Utvärdering av framtida mätmetoder. Evaluation of future wood measurement methods. 
Institutionen för skogens produkter, SLU, Uppsala 
85.  Engström, L. 2011. Marknadsundersökning för högvärdiga produkter ur klenkubb. Market survey for high‐
value products from thin sawn timber. Institutionen för skogens produkter, SLU, Uppsala 
86.  Thorn‐Andersen, B. 2012. Nuanskaffningskostnad för Jämtkrafts fjärrvärmeanläggningar. Today‐acquisition‐
cost for the district heating facilities of Jämtkraft. Institutionen för skogens produkter, SLU, Uppsala 
87.  Norlin, A. 2012. Skogsägarföreningarnas utveckling efter krisen i slutet på 1970‐talet – en analys av 
förändringar och trender. The development of forest owners association’s in Sweden after the crisis in the late 1970s 
– an analysis of changes and trends. Institutionen för skogens produkter, SLU, Uppsala 
88.  Johansson, E. 2012. Skogsbränslebalansen i Mälardalsområdet – Kraftvärmeverkens syn på 
råvaruförsörjningen 2010‐2015.  The balance of wood fuel in the region of Mälardalen – The CHP plants view of the 
raw material supply 2010‐2015. Institutionen för skogens produkter, SLU, Uppsala 
89.  Biruk, K. H. 2012. The Contribution of Eucalyptus Woodlots to the Livelihoods of Small Scale Farmers  in Tropical 
and Subtropical Countries with Special Reference to the Ethiopian Highlands. Department of Forest Products, SLU, 
Uppsala 
90.  Otuba, M. 2012. Alternative management regimes of Eucalyptus: Policy and sustainability issues of smallholder 
eucalyptus woodlots in the tropics and sub‐tropics. Department of Forest Products, SLU, Uppsala 
91.  Edgren,  J.  2012.  Sawn  softwood  in  Egypt  –  A market  study.  En  marknadsundersökning  av  den  Egyptiska 
barrträmarknaden. Department of Forest Products, SLU, Uppsala 
92.  Kling, K. 2012. Analysis of eucalyptus plantations on the Iberian Peninsula. Department of Forest Products, SLU, 
Uppsala 
93.  Heikkinen, H. 2012. Mätning av sorteringsdiameter för talltimmer vid Kastets sågverk. Measurement of 
sorting diameter for pine logs at Kastet Sawmill. Institutionen för skogens produkter, SLU, Uppsala 
94.  Munthe‐Kaas, O. S. 2012. Markedsanalyse av skogforsikring i Sverige og Finland. Market analysis of forest 
insurance in Sweden and Finland. Institutionen för skogens produkter, SLU, Uppsala 
95.  Dietrichson, J. 2012. Specialsortiment på den svenska rundvirkesmarknaden – En kartläggning av 
virkeshandel och ‐mätning. Special assortments on the Swedish round wood market – A survey of wood trade and 
measuring. Institutionen för skogens produkter, SLU, Uppsala 
96.  Holmquist, V. 2012. Timmerlängder till Iggesunds sågverk. Timber lenghts for Iggesund sawmill. Institutionen 
för skogens produkter, SLU, Uppsala 
97.  Wallin,  I.  2012. Bioenergy  from  the  forest  –  a  source  of  conflict  between  forestry  and  nature  conservation?  –  an 
analysis of key actor’s positions in Sweden. Department of Forest Products, SLU, Uppsala 
98.  Ederyd, M. 2012. Användning av avverkningslikvider bland svenska enskilda skogsägare. Use of harvesting 
payments among Swedish small‐scale forest owners. Institutionen för skogens produkter, SLU, Uppsala 
99.  Högberg, J. 2012. Vad påverkar marknadsvärdet på en skogsfastighet? ‐ En statistisk analys av markvärdet. 
Determinants of the market value of forest estates. ‐ A statistical analysis of the land value. Institutionen för skogens 
produkter, SLU, Uppsala 
100.  Sääf, M. 2012. Förvaltning av offentliga skogsfastigheter – Strategier och handlingsplaner. Management of 
Municipal Forests – Strategies and action plans. Institutionen för skogens produkter, SLU, Uppsala 
101.  Carlsson, S. 2012. Faktorer som påverkar skogsfastigheters pris. Factors affecting the price of forest estates. 
Institutionen för skogens produkter, SLU, Uppsala 
102.  Ek, S. 2012. FSC‐Fairtrade certifierade trävaror – en marknadsundersökning av två byggvaruhandlare och 
deras kunder. FSC‐Fairtrade labeled wood products – a market investigation of two buildersʹ merchants, their 
business customers and consumers. Institutionen för skogens produkter, SLU, Uppsala 
103.  Bengtsson, P. 2012. Rätt pris för timmerråvaran – en kalkylmodell för Moelven Vänerply AB. Right price for 
raw material – a calculation model for Moelven Vänerply AB. Institutionen för skogens produkter, SLU, 
Uppsala 
104.  Hedlund Johansson, L. 2012. Betalningsplaner vid virkesköp – förutsättningar, möjligheter och risker. 
Payment plans when purchasing lumber – prerequisites, possibilities and risks. Institutionen för skogens 
produkter, SLU, Uppsala 
105.  Johansson, A. 2012. Export of wood pellets from British Columbia – a study about the production environment and 
international competitiveness of wood pellets from British Columbia. Träpelletsexport från British Columbia – en 
studie om förutsättningar för produktion och den internationella konkurrenskraften av träpellets från 
British Columbia. Department of Forest Products, SLU, Uppsala 
106.  af Wåhlberg, G. 2012. Strategiska val för Trivselhus, en fallstudie. Strategic choices for Trivselhus, a case study. 
Institutionen för skogens produkter, SLU, Uppsala 
107.  Norlén, M. 2012. Utvärdering av nya affärsområden för Luna – en analys av hortikulturindustrin inom EU. 
  Assessment of new market opportunities for Luna – an analysis of the horticulture industry in the EU. Institutionen 
för skogens produkter, SLU, Uppsala 
108.  Pilo, B. 2012. Produktion och beståndsstruktur i fullskiktad skog skött med blädningsbruk. Production and 
Stand Structure in Uneven‐Aged Forests managed by the Selection System. Institutionen för skogens produkter, 
SLU, Uppsala 
109.  Elmkvist, E. 2012. Den ekonomiska konsekvensen av ett effektiviseringsprojekt – fallet förbättrad timmer‐
sortering med hjälp av röntgen och 3D‐mätram. The economic consequences of an efficiency project ‐ the case of 
improved log sorting using X‐ray and 3D scanning. Institutionen för skogens produkter, SLU, Uppsala 
110.  Pihl, F. 2013. Beslutsunderlag för besökarundersökningar ‐ En förstudie av Upplandsstiftelsens 
naturområden. Decision Basis for Visitor Monitoring – A pre‐study of Upplandsstiftelsen’s nature sites. 
Institutionen för skogens produkter, SLU, Uppsala 
111.  Hulusjö, D. 2013. A value chain analysis for timber in four East African countries – an exploratory case study. En 
värdekedjeanalys av virke i fyra Östafrikanska länder – en explorativ fallstudie. Bachelor Thesis. 
Department of Forest Products, SLU, Uppsala 
112.  Ringborg, N. 2013. Likviditetsanalys av belånade skogsfastigheter. Liquidity analysis of leveraged forest 
properties. Institutionen för skogens produkter, SLU, Uppsala 
113.  Johnsson, S. 2013. Potential för pannvedsförsäljning i Nederländerna ‐ en marknadsundersökning. Potential 
to sell firewood in the Netherlands – a market research. Institutionen för skogens produkter, SLU, Uppsala 
114.  Nielsen, C. 2013. Innovationsprocessen: Från förnyelsebart material till produkt. The innovation process: From 
renewable material to product. Institutionen för skogens produkter, SLU, Uppsala 
115.  Färdeman, D. 2013. Förutsättningar för en lyckad lansering av ”Modultrall”‐ En studie av konsumenter, små 
byggföretag och bygghandeln. Prerequisites for a successful launch of Modular Decking ‐ A study of consumers, 
small buildering firms and builders merchants firms. Institutionen för skogens produkter, SLU, Uppsala 
116.  af Ekenstam, C. 2013. Produktionsplanering – fallstudie av sågverksplanering, kontroll och hantering. 
Production – case study of sawmill Planning Control and Management. Institutionen för skogens produkter, SLU, 
Uppsala 
117.  Sundby, J. 2013. Affärsrådgivning till privatskogsägare – en marknadsundersökning. Business consultation for 
non‐industry private forest owners – a market survey. Institutionen för skogens produkter, SLU, Uppsala 
118.  Nylund, O. 2013. Skogsbränslekedjan och behov av avtalsmallar för skogsbränsleentreprenad.  Forest fuel 
chain and the need for agreement templates in the forest fuel industry. Institutionen för skogens produkter, SLU, 
Uppsala 
119.  Hoflund, P. 2013. Sågklassläggning vid Krylbo såg – En studie med syfte att öka sågutbytet. Saw class 
distribution at Krylbo sawmill ‐ a study with the aim to increase the yield. Institutionen för skogens produkter, 
SLU, Uppsala 
120.  Snögren, J. 2013. Kundportföljen i praktiken – en fallstudie av Orsa Lamellträ AB. Customer portfolio in 
practice – a case study of Orsa Lamellträ AB. Institutionen för skogens produkter, SLU, Uppsala 
121.  Backman, E. 2013. Förutsättningar vid köp av en skogsfastighet – en analys av olika köpares kassaflöde vid 
ett fastighetsförvärv. Conditions in an acquisition of a forest estate – an analysis of different buyers cash flow in a 
forest estate acquisition. Institutionen för skogens produkter, SLU, Uppsala 
122.  Jacobson Thalén, C. 2013. Påverkan av e‐handelns framtida utveckling på pappersförpackningsbranschen. 
The future impact on the paper packaging industry from online sales. Institutionen för skogens produkter, SLU, 
Uppsala 
123.  Johansson, S. 2013.  Flödesstyrning av biobränsle till kraftvärmeverk – En fallstudie av Ryaverket. 
Suggestions for a more efficient flow of biofuel to Rya Works (Borås Energi och Miljö AB). Institutionen för skogens 
produkter, SLU, Uppsala 
124.  von Ehrenheim, L. 2013. Product Development Processes in the Nordic Paper Packaging Companies: An assessments 
of complex processes. Produktutvecklingsprocesser i de nordiska pappersförpackningsföretagen: En analys av 
komplexa processer. Department of Forest Products, SLU, Uppsala 
 
Distribution
Sveriges lantbruksuniversitet
Institutionen för skogens produkter
Department of Forest Products
Box 7008
SE-750 07 Uppsala, Sweden
Tfn. +46 (0) 18 67 10 00
Fax: +46 (0) 18 67 34 90
E-mail: sprod@slu.se
